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baba UNI-HUSKORS SWEEP 
INT'L CORN PICKING CONTEST 
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olen s and wad 3 place winners wit, “cls 


"et ll drive MM UNL-HUSKORS “TV 2" 7» 


when Elmo ir Rec iding. Indiana tate lampion 
from Flora, Ind., took first place in the 984 In 
national Sticiemion’ Corn P ig ontest. 50.000 
spectators acclaimed Redding and ] 
Minneapolis-Moline Uni-Huskor as 
team. 

Phen, when Richar ag S. W scons 

ind William C. Frank, Ci 

placed second and third respectively with 
folks really got to talking. All thre 


1953 first place score! 
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STANDARDIZE ON “NATIONAL’”’ 
... for easier stock handling 


Easy-to-read labels on attractive National tastener pack- 
ages are color-coded to give you easier stock handling 
With this feature... plus the convenience of one-source 
buying trom National's most complete line of tasteners 
you will find it pays to standard rz Nation 
THE NATIONAL SCREW & MFG. COMPANY 
Cleveland 4, Ohio 
Pacific Coast: National Screw & Mfg. Co. of Cal. 
3423 South Garfield Ave. * Los Angeles 22, Cal 


: 
GA. > 
y } Fasteners = Hodell Chains ¥ Chester Hoists 

>? ? e 2 


fa 
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Advertisements like this, appearing regularly in regione 


farm papers, cre catching the attention of fence buyers 


ASK YOUR JOBBER...about Bethlehem Fence 
... Steel fence posts... barbed wire... 
nails and staples . . . bolts and nuts 
... bale ties... baler wire . . . clothes 
line and other Bethlehem products. 
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To all dealers: 





You can profit from these vital findings on 
two year-after-year “best sellers” in the South... 


USS American Fence 





rm 
| HE results of a recent independent survey clearly 
indicate that USS American Fence and USS Ten 
neseal V-Drain Roofing are the South’s “best 
sellers.” For this survey, both consumers and 
dealers of all types were contacted in three distinct 
representative sales areas 

There’s more USS American Fence and USS 
l'enneseal Roofing in use in fhe South than all 


other brands combined 


@ Of those farmers who identified 


fence by brand: 


65% have USS American 


@ Of those farmers who identified 
roofing by brand: 


16% have USS Tenneseal 


Such widespread customer acceptance gives 
tremendous sales advantage to those dealers who 
carry the popular USS products. And, the year 
after-vear popularity of these USS products indi 
assures 


cates complete customer satisfaction 


important repeat sales 


USS Tenneseal V-Drain Roofing 








Dealers like to handle USS products too. Well 
over half of ‘those who carry fencing rate USS 
American as their best selling fence. And about 
the same percentage report that USS Tenneseal 
V-Drain Roofing is their best selling galvanized 


steel roofing 


TCI supports its dealers with an effective, well 
integrated promotional effort. TCI farm magazine 
advertising has wide circulation in the leading 
farm publications and has high readership. In addi 
tion, TCI offers dealers appealing product litera 
ture and sales aids, signs and displays and helpful 
farm building plans that utilize USS products in 


modern, efficient farm buildings 


If you are interested in promotional aids to 
stimulate sales of USS Steel Products, write to the 
Advertising Department, Tennessee Coal & Iror 


Division, Fairfield, Alabama 


TENNESSEE COAL & IRON 


DIVISION 


UNITED STATES STEEL CORPORATION GENERAL OFFICES: FAIRFIELD, ALABAMA 
DISTRICT OFFICES: CHARLOTTE + FAIRFIELD + HOUSTON + JACKSONVILLE 


MEMPHIS + WEW ORLEANS + TULSA 


USS AMERICAN FENCE 
USS TENNESEAL V-DRAIN ROOFING 


a 
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A Real PLUS for the 
Housewares Buyer 


Exhibitors 
and more 
products than ever before 


22nd 
NATIONAL 
HOUSEWARES 


EXHIBIT 
January 13-20, 1955 


PIER pl 
ae Ri es 


There is No Substitute 
tor the National Housewares Exhibit 


NATIONAL HOUSEWARES 
MANUFACTURERS ASSOCIATION 


1140 Merchandise Mart, Chicago 54, Illinois 
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BUSINESS TRENDS ~~~ 





Business in 1955 Will Show Rise in 
Production, Sales, and Employment 


A’ THE NEW yt 
4 n } 1uct 
y ] vy ry! "y ~? 

<i i t 1 ‘ 


> 


Ruberoid Reports 
Record Sales 


¢ 


Farm Net income 
Remains Stable 


2 


Construction Boom Retail Sales Head Up 
me time, tl After Summer's Decline 


. > 


Construction Activity Slight Increase 
At Record Rate in Employment 
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SH ARDWARES 
DUSTRY NEWS /samurnerunens« wnouesates 


bee sur 


Wholesalers, Manufacturers to 
Meet in Palm Beach, April 10-14 


PALM BEACH, FLORID vor) 
meeting place for the hardware 
fraternity, will again be the scene 
of the annual joint convention of 
the Southern Wholesale Hardware 
Association and the America! 


Manufacture! Association The 
dates will be April 10 to 14, in A. J. Carson Promoted 
i by Stratton & Terstegge 


clusive, 1955 

Three palatial Palm Beach ho- 
tels, the Palm Beach Biltmore, the ; . : 
Whitehall and the Mayflower, al! vho ms . ard ‘ * a 
closely adjacent to one another on Stratton ; Te! 
the Lake Worth water front, will 
again house most of the conventior 
crowd, The facilities of other near- 
by hotels will be available as need 
ed. The Biltmore will be conven 
tion headquarte! as heretofore 


A. J. Carson 


Ke ntucky 


nace 


Special Rates 
First convention announcement 
were mailed out by the two a 
sociations to their members on No 


vember 13 Johnston Holds Sales Meeting 


The hotels are making avail 


the same pec ial convention ra - . . atl 
as were in effect at the la t Paln Mr = —_— ' 
Beach convention, in 1952. At the C 4— -» 


Biltmore and the Whitehall these 
are American plan rates (roon 
and meals) of $16 per day per pet 
on for double occupancy of room 
and $18 single. At the Mavflowe 
the rates, European plan, are $9 
per day for single occupancy 
rooms and $12 per day double 
though an American plan rate may 
be worked out here also. All rooms 
are with bath 

Registrations at the conventior 
will start Saturday morning, April 
9. First business sessions ! 
planned for Monday and final 
business meeting Thursday morn bi 
ing ae Ff Se, . 

It will be noted that the conver Py ae . . : es 
tion is scheduled for the \v Salesmen shown with the new reel and rotary models demonstrated at the 
ter Sund: The annual sales meeting of Johnston Lawn Mower Corp. held at the Brook- 
haven, Miss., plant are (left to right): V. H. Rhodes, Marion, Ark.: L. A. 
which necessary hotel facilitic Pitts, Jackson, Miss.; G. W. Taylor, Lake Worth, Fia.; E. M. Andersen, as- 

: . sistant sales manager, Brookhaven; E. G. Nolan, manager, advertising and 

could be obtained in Palm Beact sales promotion, Brookhaven; A. B. Allison, Mt. Marion, N. Y.; W. J. Lindsay 
Present convention plans include Ottumwa, lowa; and E. A. Larsen, Racine, Wis. 





starting with Eas 


reason is, this is the only week 
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CIFuUAM £2 ar 


1] 


— 


"our Grandfather sold paint 
.ee We sell color L’ 


“The entire paint-selling picture 
changes pe riodically limn \ I or in 
stance, your grandfather poured fine 
paint from a barre | for each cu 


i 
Then for faster, more « 
t was ] ut uy 
limited color selection 
Drecor-MartTic, Pee Gee gives us great 
color range to increase paint sales 

on 

} Fl tk 
has the wide selection of 180 fashior Pee Gee |} 


The Decor-matic color syste 


Do yourself a profitable favor and fill out the coupon now! 


PEASLEE-GAULBERT 


PAINT & VARNISH COMPANY Se¢Sec 
223 N. | Sth Street, Lovisville, Kestucky 
Serving the South Since 1867 
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SPRED 
SATIN 


Wolds Mott Beautiful Wall Pent / 


Spred Satin is the world’s newest and 
most modern development in the paint industry! 
It brings new beauty for any room — 
in any home. Spred Satin is washable. 
Mild soap and water remove dirt and grime! 
Spred Satin dries to touch in 20 minutes! 
Spred Satin is ready mixed — ready to use. . 
Spred Satin is the one ideal finish for 
living room, bedroom, kitchen and bath! 





A WRITTEN GUARANTEE 
TO YOUR CUSTOMER 
WITH EVERY PURCHASE — 


YOU SELL IT WITH A bay toy ' 
MONEY-BACK GUARANTEE ad py Sti and App) 
BACKED BY THE 


MANUFACTURER ei o ED y 


ED 1.’ 


pCLIDDEN COMPANY 


a 
4 ho ae a 


a 
y 


DISTRIBUTED BY 


KING HARDWARE COMPANY 


490 Marietta St., Atlanta, Ga. 
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Sure, other people 


gf make sledges, 


the shining 
Warren-Teed 
$} 


7" 
see every na lake 


the tee) 
hearth steel forged as only the world’s largest 
heavy hand tools can forge it. See the number? Th 


verifying the exact of the steel. You can’t 


but it’s there 


} 


sieages 


pieces 














Sales Manager 
Warren Tool Corporation 
Warren Ohiec 


WARREN-TEE D O. K. We want the complete Warren Tool story 
, Have your salesman ca 


trade mark Send us Catalog No. 853 


WARREN TOOL CORPORATION 


Manufacturers of Warren-Teed and Devil railway track to 


NAME 


General Offices . « Warren, Ohio 


Export Division . . 30 Church St., New York 
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Revere Names McCormick 
to Head Utensil Sales 


Harry J 


general sales man 


THE APPOINTMENT of 
McCormick a 
ager of the utensil department of 
Revere Copper and Bra Inc., 1 
announced by C. M. McCreery 
vice-president in charge of the 
Rome Manufacturing ¢ 


» Division 


Rome, New York 


of Revere 


McCormick Wakefield 


McCormick, who has been with 
Revere since April, 1946, will be 
responsible for directing the sales 
activities of both Revere Ware, the 
domestic line of copper-clad stain 
less steel cooking utensils, and of 
the new Institutional line intro 
duced by Revere last May 

At the same time, McCreery di 
closed that Paul L. Wakefield had 
been appointed sales manager of 
Land 
had been named sales manager of 
institutional ware. Both men had 
been assistant sales managers and 
will report directly to McCormick 


housewares, and Marshall L 


o 


Moore-Handley Appoints 
Young Hardware Co. 


YOUNG HARDWARE Co., hardware 
Wholesalers in Atlanta, Ga., has 
been appointed 
representative in the Atlanta area 
for Moore-Handley Hardware Co., 
Birmingham, Ala 

The arrangement was announced 
October 20 in a joint statement is 
sued by W. W. French, Jr., presi 
dent of Moore-Handley, and H. L 


exclusive’ sales 


10 





(Continued from page 6) 


Young, Jr 
Hardware Co 
Moore-Handley is ot 
wholesale 
rial supply 
i vel live 
its 150 salesmen. The 
company maintain branche in 
Mobile Ala and in Nashvi 
Chattanooga and Knoxville, Ten: 
but had never before entered 
metropolitan Atlanta market 
Young Hardware Co. has’ 
men operating in the Atlanta a1 


president 


largest hardware 
houses in the 


outnern 


and, according to the ann 
ment, the new arrangement 
enable the 


tome! a complete 


company to otter 
line of 


chandise 


* 


Terstegge Observes 35th 
Year as Company Head 


W. H. TERSTEGGE, president of 
Stratton & Terstegge Co hard 
wholesalers with head 
in Louisville, Ky., is cele 
his 35th year as 


ware 
quarte! 
brating head of 
that organization 


Except for time out for 


W. H. Terstegge 


months ervices with 
forces in World Wat 
stegge’s association t 
pany has been 

1913. He ser d fron 
til 1919 as a buyer 

6, 1919 he wa 
the compan\ 
Stutz 


named 


icceeding 


Originally estabii 
nership, Stratton & Terstegs 


NHMA Announces Plans for January Exhibit 


MORE 
expected to display their thousands 
of products when the 22nd Na 
tional Housewares Exhibit opens in 
January at Chicago's Navy Pie 
plus the adjacent Drill Hall 

The nation’s buyers will see 
more housewares and appliances 


THAN 650 exhibito! are 


than ever before in the history of 
the industry, according to A. W 
Buddenberg, executive 
National Housewares Manufactur- 
ers Association 
Opening Thursday 


secretary 


January 13 
the exhibit will continue through 
Thursday, January 20. with the 
exception of Sunday, January 16 
when the show will not be open 
Exhibit hours will be 9 a.m. to 
5 p.m. daily. The exhibit will close 
at 2 p.m. on the final day 

In addition to the more than 500 
Navy Pie! 
will see the products of 118 ex 
hibitors in the Drill Hall across the 
street from Navy Pier. Exhibitors 


exhibitors on buvers 
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will occupy a combin 
1,030 booths covering 
191,000 square fee 

in the mammoth 
Pier and nearby 

Budder berg 

will experience 
covering all exhibits 
Drill Hall and Navy 


their pre 


and everything 

ijone to make it a vital 

entire exhibit 
The exhibit 

between 8,000 and 10,000 


+ 


Is expecte 
from throughout the country 
ada and Buvers 
receive advance registratl 
about December! 
save them time 
the exhibit. To 
was a list of exhil 
booth numbers to 


plan preliminary coverage 


ibroad 


aesigi 


exhibit before leaving their 








...with these Fast Sle 


the New Bronson Moon the New Bronson Comet 


$995 $395 
e er 4 e e 
a e —a 
@ No. 4200. Here's the keep 
ringing regularly! Its the most di-tir 
the budget bracket. With tear drop st 
lustrous black bakelite. it has a luxury lex 
ittle. Check the low price for these sales-mal 
eatures ... full quadruple-multiplving gears 
ing mechanism ip-on plastic arbor with n 


hed to complement th 


Bronson Fleetwing $4.95 Bronson Green Hornet $5.95 


green a , ; ‘ vel w with f 
orade metal throughout. Bronson adjust head cap and ta " 


htweicht 
klash. Two spir 


Watch for news BRONSON REEL COMPANY 


of Bronson’s newest BRONSON, MICHIGAN 
Spinning Sensation —next month! ihicn a6 Malte tte. Ce 


BAIT CASTING, FLY FISHING AND SPINNING REELS 











GIVE YOUR CUSTOMERS WHAT THEY ASK 
FOR - IT'S BAD BUSINESS TO SUBSTITUTE 


Name-Brand Merchandise means satisfaction to your 
customers, and money to you. Well-known, advertised 
brands pre-sell your customers before they set foot in 


your store. 


The reputation of these brands assures quality—means 
fewer adjustments, markdowns, or complaints. And, of 
course, products so well known and trusted move faster, 


turn over and over to increase your profits. 


That's why you make your business stronger when you 


keep the force of famous brand names behind your 





selling. Let your customers know they can get from you 


the brands they know and want, Why be content—or 


expect them to be content—with anything less? 


The prestige and reputation of these makers brands guarantee high standards of quality! 


ead —_ = 


INCORPORATED 


A non-profit educationa 


foundation 


37 WEST 57 STREET 
NEW YORK 19, N. Y. 
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Because with SOUTHERN STOVE 
BOLTS you PROFIT FOUR WAYS 


Low Inventory 
peed saies with 


mopt 


Easy Display 


Self Service 


Repeat Customers 


SCREW COMPANY 


STATESVILiG Of MORTH CAROLINA 


WOOD SCREWS ° STOVE BOLTS 
FACTORY WAREHOUSES: NEW YORK, N.Y ° CHICAGO, ILL ° LOS ANGELES, CAL 
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DALLAS 


TEXAS 


13 





SELL MORE GARDEN TOOLS WITH 


True Temper’s ‘“Tool-Up Time” last year was the 
biggest and best garden tool promotion ever con- 
ducted in America. Thousands of stores took part 
and did they cash in! See typical comments below. 
Well this year’s “Tool-Up Time” will be even 
bigger and better. 

The panel at right shows the display material, 
all in bright spring colors, that will help you sell 
tools right off tre rack. The free ““Tool-Up Time” 
kit also includes eye-catching folders to mail to 
your customers, radio announcements, catalogs, 
newspaper mats . . . everything to help you become 
True Temper headquarters in your neighborhood. 


True Temper is the favorite line of garden tools 
for all America. True Temper quality is unsur- 
passed. True Temper’s new line of Garden Club 
tools features forged-steel heads, heat-treated to 
last for years. Handles are precision made from 
selected kiln-dried ash, fire-hardened to produce a 
distinctive long-life finish. Every True Temper 
tool is precisely balanced for perfect “‘feel’’. 

To get your True Temper “Tool-Up Time” 
sales kit without cost, mail the coupon now. Your 
kit will arrive just ahead of your season. And ask 
your distributor salesman about the extra push 
“Tool-Up Time” can give your spring business. 


TVR RY EOR R RR OR ROR RORY, 


See what retailers said about last year's 
smashingly successful ‘“Tool-Up Time” promotion 


7 
af it aN .C the kit certainly boosted our 


a sled becaus Cc aa 
Sales double ’ t sales this year’ —Ohio 
palers ' 
for smo oe Increased our soles —Texas 
helptv 
ry 
ve 


es 
ayrse'¥® 
jixe YY 


Ariz 


2 pleasure to se y 


rue Tem ‘ 
keep up the per— 
R 





Best we have ever rece 








Brand-new Garden Center 


MAKE YOUR STORE "SA cen 
Ll. < GARDEN HEADQUARTERS #naninaat 


new Crarden ( 


} 34 ¢ , 
= { . value that costs y ionly > 
stand displays over 0 of the 


garden tools and sh 





ment within itself. Extras g 


t t : 
} A other gardening supplies 


i} 


wholesaler ibout Prue 


wh lu, (lar ores 


er unit 


YOU CAN LOOK TO 


EMPER:. FOR Me 
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THIS “TOOL-UP TIME" PROMOTION 


New ‘Tool-Up Time” kit includes all 
this tested, sales-making material 


“ 
r 


. - \ 2 > were heed vaearters fo 
Better Homes le es? TRUE TemPan y 
1nd Gard S 


SARDEN CiUB TOOLS 
ats 





‘RUE TEMPER 


; | we) Gorden Club tools, 
RS Le 


make every job easier 





Colorful Price tags 
“es advertised tegs Eye-catching window banners 
Pennant banners, 
ledge banners 


44 


7 - 
Tat! 
ee 
iV 
| 
\ 


L 


/ 


Attractive - = 


mailir $ ®* wh Fz : 
Ng prece [ st cr ee 


Ee 


R t athty | 


“Sy 


iGtas BOOKLET 
. ¥ ¥ 
|S — 


Tool-Up Time 
ideas booklet 


TRE J@m Pan 
= 


ot r= - , Pt, 
—_ = 


(FIUE JEMGraee 














Pub! ; "4 : bveak 
ubli l 


city releases for 
your news popers 


Hard selling news Smashing colorfyl Odvertisements 
Catchy radio and TV announcements . 


Paper ad mats in leading national magazines 


| Sensational new Rocket hammer is 
1954's biggest hardware news! 


TRUE TEMPER CORPORATI 
Merchandising Department 


' 
> i my free “Tool-Up me 
hottest item to hit the " 

Here s the hotte« 


hardware trade in many years 
the sensational True ‘Temper 
Rocket hammer with = shox I 
absorbing tubular steel handk 
Balanced like a wooden hammer 
Guaranteed indestructible n all 
normal hammer use. You can't 
believe it until you swing 


? 
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company erving 
ath in 1913. He 


rl 
y st 4 
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Savage Arms Appoints 
Sales Promotion Head 


ARMS Corp Chicopee 
Falls, Mass., has appointed Charl 
L. DuBuisson to the t of 
sales promotion manager, Firearn 
Division, The announcement wa 
made by Joseph V. Falcor ale 
of the division 


SAV AGE 


new po 


managel 


Charles L. DuBuisson 


comes to Savage 
& Greist, Inc., New 
agency He 


DuBuisson 
from Hicks 
York advertising 
previously had been associated fo: 
a number. of with Congo 
leum-Nairn, Inc.. Kearny, N. J., in 


the sales and sales promotion de 


years 


partments 

With headquarters at Chicopee 
Falls, DuBuisson direct ad 
vertising and 
tivities for Savage 
Fox shotguns 


will 
sales promotion ac 
Steve and 


} 


and rifle 


° 


Samson Cordage Works 
Elects New Officers 


Samson Cordags 
elected at a 


board 


Dewey 


OFFICERS of 
Works, Boston, Mass., 
recent meeting of the 
directors are William R 
Jr., executive vice-president and 


14 


(Continued from page 10) 


Walter G. Woodworth 


Walter G. Woodworth 
ident ales and Arthu 


F. Chace, Jr., vice-presider a 


‘ rey 
LiCa ie l 


vice-pre 


ufacturing 

At the same time, the executive 
committee appointed Neil S. Ma 
ales manage the tithe 
formerly held by Mr. Woodworth 
and also appointed Alfred L. I \ 


Kenna a 


Ji a Istant ales i ipe 


° 


Weatherly New Manager 
of Royal Heater Sales 


e Chattanoos 


OFFICIALS of 


Roval Co., Chattanooga Tenn., an 
nounce 
B. Weatherly as 
for all gas heater appliance 


Weatherly, 
the company for the past 


, , , ; ] 
manager ol alt 


who ha beer 

vears, became sales manage: 
the Wall Heater Division about 
vear ago. His new duties will in 


clude this department 


the appointment of Harley 


fey 


idditi y? 





Dealer Sales Aids 


MORE SALES promotion effort is 
one way to beat competition. To 
help in this job, SOUTHERN 
HARDWARE begins in this issue a 
new section devoted to current 
sales aids offered by manufac- 
turers. By taking advantage of 
these sales helps the sales pro- 
motion job will be made easier 
More information on various of- 
ferings can be obtained by using 
the return card on page 59. 





Prepo Appoints Greenman 
General Sales Manager 


PREPO CORP 
nounce the 


R. Greenma! 


George R. Greenman 
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KEEP YOUR WICK CUSTOMERS SATISFIED 


Sell the 3 R/M reliables 


1. KINDLERITE 


R/M’s standard quality woven asbestos kindle 
A sturdy, long-lived wicking with wire core in 
both warp and filling yarn. Packaged 5!, ft.. 6 ft 
and 100 ft. to the box. In widths of ‘,", 1, 1', 


and ] 


WOVEN GLASS 


The acme of perfection in stove kindlers, assuring 
long life and maximum stove performance. The 
only glass wicking woven with a wire core in every 
strand to protect the burning edge. Packaged 5 

6 ft. and 100 ft. to the box. In widths of 

]! { and 1 


QUIK FLAME 


The most efficient kindler ever developed for range 


burners. Patented open mesh construction pro- 
vides best possible results with distillate oils. The 
extra-heavy wire core yarn keeps the kindler up- 
right in the burner channel. Glass yarn at burning 
edge facilitates the removal of carbon deposits 


Packaged 6 ft. to the box ~’ and 1°." wide 


R/M lighting rings provide long life and trouble-free 
performance in wickless kerosene stoves and heaters. 
The public knows this; so keep them in stock and keep 
your customers happy. They're priced to give you a 


generous profit. 


RAYBESTOS-MANHATTAN, INC. 
ASBESTOS TEXTILE DIVISION « MANHEIM, PA. 


FACTORIES Manheim, Po. + Bridgeport, Conn. + No. Charleston, $C. + Passaic,NJ. * Neenah, Wis 
Crawfordsville, ind. + Peterborough, Ontario, Canede 


RAYBESTOS MANHATTAN NC Asbestos Textiles « Pockings + Broke Linings « Brake Blocks + Clutch Facings + Fon Belts 
Radiator Hose . Rubber Covered 4 Equipment . Industrie! Rubber, Engineered Pies ond Sintered Mete!l Products 
Abrasive ond Diamond Wheels + Bowling Bolls 
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(Continued from page 16) 


Walthour & Hood Co. Formally 
Opens New Warehouse Facilities 


A FORMAL “Open House,” held 
October 13 by Walthour & Hood 
Co., Atlanta, Ga., leading whole 
salers of sporting goods, bicycles 
and hobby supplies, officially 
signalled the opening of the com 
pany’s modern warehouse and ad 
ministrative facilities 

More than 100 dealers from 
throughout the territory served by 
Walthour & Hood were on hand 
for the event. In addition, more 
than 200 local friends of the o1 
ganization visited the new facili 
ties, located on the outskirts of 
town at 206-260 Rogers Ave 

The modern, one-story ware 


Dealers from throughout the ter- 
ritory served by Walthour & 
Hood attended the formal open- 
ing of the firm's new warehouse 
facilities on October 13. In the 
top picture, H. E. Short, company 
president, third from right, wel- 
comes some local friends of the 
company. In the picture above 
visiting dealers inspect merchan- 
dise in the hobby division aided 
by Gene Robertson, second from 
left, vice-president and manager 
of this division. At left, visiting 
dealers inspect one of the lines 
of bicycles handied by Walthour 
& Hood 
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5 PC. ENGINEER'S SET 


Heavy Duty—Openings 3 8" to 7/8" 
Light Duty-Openings 5 16" to 34” 


® lished or Unpolished Heads 


6 PC. ENGINEER'S SET 
Heavy Duty—Openings 3 8" to 1” 


sight Duty—Openings 5 16" to 7 8” 


®Pelished or Unpolished Heads 
— 


5 PC. COMBINATION SET 
Openings 7 16" to 3 4” 
Polished Heads 


~~ 


_—"— 


6 PC. COMBINATION SET 
Openings 3 8" to 3 4” 
Polished Heads 


a Fad a), 
ieee 


* § PC. 45 LONG BOX SET 
Light Duty—Openings 3 8” to 7 
Unpolished Heads 


Hox SS = 


6 PC. 45 LONG BOX SET 


Heavy Duty—Openings 3 8" to 1” 


Unpolishec Heads 


a great new line of 


=, Forged TU ag -TEST Steel 


Wrenches by NONE BETTER 


ENGINEERS - LONG BOX » COMBINATION 


Heavy Duty and Light Duty Sets 
in Screw-Tight Metal Clips 


strong on profits for you! Drop forged steel, hardened 
and tempered for long wear—Superbly balanced—Precision 
broached—Zinc plated, rust and corrosion-resistant finish. 
All at sales-active prices! 


MADE BY THE MAKERS OF THE FAMOUS NONE BETTER ALLOY 
STEEL TOOLS—TOP STANDARD IN THE HARDWARE INDUSTRY 
Powerful Sales Aids for Hardware Dealers! 

Tool Display Stocking Boards 
Action Boards—Floor Display Racks 


are ee 


eal 


- ne a 


ee ui 


THE NEW BRITAIN MACHINE CO. * NEW BRITAIN, CONN. 
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maximum 
service and 
ependability... 








FOR CAP SCREW USERS 


Republic Hex Head Cap Screws are made right from head to thread. They 
are furnished in low carbon or 1040 heat treated steel. 


Heads have sharp corners to take wrenches snugly. They are strong to avoid 
slippage on tough pull-ups. Washer face under head provides full bearing 


surtace, 


Shanks are tough and sturdy to withstand shock and vibration. 
Chreads are clean, sharp and accurate with full engaged thread area. 


Hex Head Cap Screws are just one of more than 20,000 regular types, styles 
and sizes of highest quality fasteners made by Republic for all industries, 


REPUBLIC STEEL CORPORATION 


Bolt and Nut Division «+ Cleveland 13, Ohio 
Plants at Cleveland, Ohio and Gadsden, Alabama 


GENERAL OFFICES e CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17, N. Y. 


REPUBLIC 
BOOS ALY Wy 


Other Republic Products Include Steel and Plastic Pipe, Tubing, Lockers, Shelving —Carbon, Alloy and Enduro Stainless Steels —Titanium 
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AMES TAPER ROLLED 
RA \ MM: “| 1} Te E Yovels 


~ 















x Perfect... 


‘BALANCE =a, 


x Featherweight... 


Cy) AM | oS > 


One Hundred Eighty Years shovel 








making experience ...a guarantee 


/ 
Bd 
3% Ibs, re + 


SPLIT-D HANDLE 


of the best value in shovels. 


Equipped with y 
AMES G 
SHOCK BAND 3 






AMES RAM:LITE 


Sections Taper Rolled where strength counts — 


reinforced by Turned Steps. Socket equipped 
with Ames Shock Band 


Blade and Socket carefully tempered. Blade - 
tumbled finish, Handle — clear lacquer with 
Ames Burntcote finish optional. Weight approx 
3/2 Ibs. each. 


/ Asad 
‘.i "y 
. « A light Shovel makes light work. 7°" » she" 


/ 





Since 
1774 


PARKERSBURG, W.VA. (). qj MN ‘SS CO. NORTH EASTON, MASS. 








(Continued from page 18) 


Executives Elected for 
P & C Hand Forged Tool 


J. EARL JONES, who served for 20 
year as president of the P&C 
Hand Forged Tool Co. of Milwau 
kie, Ore., was elected chairman otf 
the board at a recent directo! 


meeting. He will serve in an ad 


visory and counselling capacity 
B. H. McClain, a director and of see lg tion omg 
' 


ficer of the company. was chose: 
to succeed Jones as president. He WILLIAM C. BLELOCH, widely 
joined P & C in 1941, later became known in the fishing tackle indus 
treasurer, and in 1950 was elected trv for ars and presi- 
vice-president and treasure dent of the Montague Rod & Reel 

Co Montague City, Ma ince 


William, H. Massey 1952 


the firn for 15 year He erve 
with the armed force during 
World War II and was discharged 
with the rank of Captain in 1946 
After returning from service 
Massey represented Wallace Hard 
i alesman in the Bristol 


Everett Co. Represents 
Village Blacksmith 


THE JOHN T. EVERETT Co 
facture! representative 
he , tey in) mph Tan? —— 
re adquat el in Me mpni nne William C. Bleloch 


ya ales representa 


B. H. McClain 


Car] W Geli t who has been ing : 
1944 Ive r the garden tool div 


«al 
pe Blacksmith 
Wisconsin, 
Kentucky Tent 


Arka Te xX 


with the company since 
personnel director, auditor and 
purchasing agent was made 
treasurer and a director of the 
company 

J. H. Perry continue 
president and sales manager, 
headquarte1 in Chicago. M 
Pendleton, H. C. Baumgartnet 
C. W. Coslow also continue 


president 


° 


Wallace Hardware Names 
Massey Credit Manager 


THE APPOINTMENT of William H 
Massey as credit manager of Wal 
lace Hardware Co., Inc., wholesale 
distributors of Morristown 
nessee, is announced by President 
D. M. Wallace 
Massey has been associated with W. N. Wilkerson 
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off 
\ your 
—_ 7 shelves 
and 








Here it is the packaged sliding door 





hardware set that means real profit for you 


The Coburn =—5916 Door Set contains all the parts, on 


except the track, in one convenient package 


for doors weighing up to 300 pounds and up to 
es ee a t e 





in stock, you can meet the needs of all your 
customers for light sliding door hardware. For e 
heavy-duty installations, Coburn makes a job 
complete range of track and fittings for 
doors weighing up to 6,000 pounds 

For home garage doors, the Coburn — 500 


Swing-Over Door Set is a natural wile A eat - 








p— ea a a oe 





Dependable, easily installed, and 


easy to operate, you should C]) C) 
OO 


add it to your line 





OO 





Write for Catalog = 200 to 














Coburn Sales and Engineering, 




















56 Sterling Street, Clinton, Mass. 








COBURN PRODUCTS 
CF 
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“The key men and women 
of our organization 


regularly and thoroughly read Business Publications 
... especially articles covering business trends in mer 


chandise and developments in the retail variety field 


illiams, President To carry Mr. Williams’ thought a step further, men and 
resge Company women who have to keep their thinking a step ahead of 
their work have one common characteristic. They read 
thoroughly the publications that give them the most help 


Just as the Kresge executives follow their business pub- 
lications for trends and developments in the lines of their 
special interests, so leaders in every field of business and 
professional activity study each issue of the business peri- 
odicals in their own fields. 


Such regular and thorough reading is a tribute to the 
ability of editors and special writers to think in terms of 
tomorrow. Regular and thorough readership means, too, 
that the advertising pages of the Business Press form a 


/ 


direct sales channel for products and services that are sold 


j 


lo DUuSInNess and pr fessional men 


NP 


NATIONAL BUSINESS PUBLICATIONS, INC. i001 Fifteenth street, W.W.. Wshington 5, D.C. + STerling 3-7538 


The national association of publishers of 165 tee 

professional, scientific, industrial, merchandising 

marketing magazines, having a combined circulation 
3,849,056...audited by either the Audit 

f Circula- thre sf 


§ Press and WI 
{dvi , ine of tl 


Circulations or Business Publications Audit ¢ ! ite 
ion, Inc. «++ SETVING and promoting fle Busine ‘Ss Pre ss Busine .) 


} , 
{enerica Pringine fhOUSANAS ¢ "MILES O Pp 
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To help you sell the 


COLUMBIAN 


. 
‘ie 

Columbian Pure N 
through hole in 
Three sizes of rope 
three-coil shipping 
and ' 2” diamete 
per carton, or ¢ 


tainer. Light 


ase DISPLAY RACK 


~~ F 


a. Columbian @oléack 





Columbian Displays Make Money... 


mS Ask Your Jobber to Prove It! 
Columbion Rape Company 
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Display the sign 
of the profit line 


DIXASTEEL 


TRACE MARK 


The colorful metal sign on every roll of Dixistee. Fence 
is a sure-fire profit producer, because it sells two ways 
for you. 

Displayed in your store, the sign calls attention to well- 
made, well-advertised DixisteeL Fence. 

When the fence is erected, the sign becomes a part of 
the installation——a permanent advertisement of the fence 
you sell, 

Make your store headquarters for Dixistret Fence. 
Barbed Wire and Staples—the profit line. See your whole- 


saler or write us today. 


Ep: 





Fa 


SELL DIXISTEEL BARBED WIRE 
AND STAPLES, TOO! 


= a 5 ae 
od 
} 


Dinisteen Barbed Wire and 
Staples are perfect companions 
to Dinisteen, Fence. Every 
time you make a fence sale. 
suggest that it be topped with 
Dixisteet Barbed Wire, stapled 


G COD with Dixistert staples. 
Atlantic Steel Company 


ATLANTA, GEORGIA 








SOUTHERN HARDWARE for DECEMBER, 1954 





— 
HARDWARE 


DECEMBER, 1954 


7) 


Representative stock of build- 
ers hardware is displayed 
openly to facilitate customer 
selection. Well-trained sales- 


How they are EA: Step seerss 
boosting sales of 


ing a selection 


Builders Hardware 


By Beatrice Miller 


Dealer Sales Aids 


TO HELP dealers in their sales 
promotion efforts SOUTHERN 
HARDWARE begins in this issue a 
new section devoted to current sales 
aids being made available by man- 
ufacturers. Use of these many sales 
aids will help dealers meet compe 
tition more effectively. More infor- 
mation on individual offerings can 
be obtained by using the card on 
page 59 


Interior Displays 


i i i i i i i i 
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trained 
Training 
employee 


ection 


aw 


contractol 


al 
we 
to 


builder 


i | | 


ee 


Danky Planky says: 


DO IT YOURSELF—AND SAVE MONEY ON THESE 


ee 


sj 
ee 





a 


79¢ STANLEY 
CARPENTER’S RULE 


99: 


Woshington and Virginie Stores 


3.25 STANLEY 
“NAILMASTER” HAMMER 


Graduated sixteenths 
edges. Big. Diack nt Pees 
easy read. Brass plated 
concealed joints SALE 


to 


ij 2 
\ 


Weekly ads run in an afternoon 

newspaper are believed to bring 

in biggest customer response 

For customers who prefer to 

serve themselves, store, below 
has check-out counter 


& 





Nail seats snugly in red slot: SALE! 
2% 


on head—makes it easy to 
places. 
Washington end Virgina Stores 





start pall in hard-to-reach 
$10 STANLEY 
CHISEL KIT 


Containa @ No. @1 chisels—! 

each 4. w, “& and 1-inch 

siges. Finest thin, steel, 24" 
les. 

blades. Plastic hand a. a heethy Wena 


urements Opens to even num- 
49 bers for marking gauges « 

a etc. & long t : 

features 


{2 
End 
Washington end Virginio Stores Woshingion ond Virginio S 


2 10 STANLEY 


SALE 


“"2-4.6" EXTENSION RULE 
83° 





ay 


WM 
re 


a 


© 


olid 


and to teach 


tior 


det 
‘ 


of construction,’ 
T 

ist; 
bathroom, 


ai 


en, 


Barbet 
planning 


the 


lavout. 


and 


1, 


Ces 


0 


4 


ul 


4.75 YANKEE 
HANDY MAN : 


Te complete t 
ares 


3.25 DUCK BILL 
TIN SNIPS 


10” size Made of drop forged 
steel vw" ‘ein edge 





SALE! 


the Washing 
entailed 
the 
wa 

fill 
and builde 


It) eton 
placing a 
finish 


requil 


new 
hardware 
ed to p it 


meet all 


In 
He 
toc k order 
and seek 
to 
raised 

ttend 


whatever 
He also 
suppliers’ se 


! 
cl 


question 
was requil 
hool 
hardware 

elforts were to gi 
the ba 
him to know « 


foundation in id 
om) 
in hardware for 1 
for institutional ty) 


ied P 


ownel no 


not only 


but n pe 
iphet 


wal 


contin 
the home 


ince In moderniz 
basement 
Re Co 


1c 


and 
ery 

ustomel! 

prepare 


timate 


Sliding door hardware is demon- 
strated to customer by a sales- 
man in this active department 
Planning service is available to 
home-owners who want help 


ae ss 
( ie eS gy 
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Gayle Hardwore carries a com- 
plete line of cooking utensils. 
Cooking sets are given promi- 
nent display during June and 
Juiy as bridal shower cift 


By Theron Garvin 


Planned promotions every month 


Sell More Housewares 


A* THE RESULT 
4 play and 
the vear ‘round 
wares and 1 


in 


creasea 


the 


Monthly Promotions 
January Inventory specials 
February Valentine gifts 
March Spring ideas 


April April showers of gifts 





May Outdoor specials 
June Bride gifts 

July Brides’ shower gifts 
August Picnic supplies 
September Vacation ideas 
October Housewarmings 
November Thanksgiving gifts 


December Christmas gifts 











mediately after openings 
) 


' ry 
aly a, 


carefully 


chandise¢ 


ite 1 lot 
feature 
«a per al 
invento! 
“February is next and 
ter our displa 
Day. Husband 
then Ww ive 
housewares 
appreciate 


festion 


haped cake fron 
ay be a houseware 
th valentine candy 
With March come pring 
lally highlight this prom 
th bright plastic item 
het 


ru Wive like as kite 


Owner Gayle, above, shows plas- 
tic item to housewife. Such mer- 
chandise receives special promo- 
tion. Customer at left selects 
electric housewares item from 
special display, while the lady 
customer below inspects utensil 
All customers were attracted by 
store's monthly promotions 
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Traffic 


Most of the stock of V-belts 
erranged near the ceiling, is 
shown here. C. H. Robertson 
brings down correct size with 
cane pole equipped with hook 





When the store's salesmen turned 
“handymen,” new fixtures were 
planned to increase housewares’ 
sales. Most of the tables are 
3/4” plywood, three-tiered, stairs 
—stepped to show to advantage 
all the displayed items—as the 
attractive china displayed here 


By S. W. Ellis 


Following ‘do-it-yourself’ instructions 


They Built Their Own Fixtures 


rome FIRE, a year ago, de- 
troyed the interior of the 
tore operated by the Farme: 
Hardware & Furniture C¢ Jenton 
Arkansas, the owner. Noel H. But 
ler, borrowed for himself the lo 
it-yourself” plan that he had | 
promoting in his store 

With only partial insurance 
coverage on fixtures, a complete 


of busine 


Simple structure of the tables illustrated at left and above—top 
shelf, movable, set on blocks of wood supported by iron pipe; second 
shelf, movable, rests on nails thrust through drilled pipe; storage 
section at the bottom covered with sliding panels with finger holes 
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771 


Shelves in paint department are 
made adjustable to size of can 
left. Below: unique rock stores 
100 hondies in 2' x 4° space 





























_ raw 


aT 


i; 
s* aCeee 





Additional homemade fixtures include the above—oa special trim 
to hold bicycles in place on outside of baicony railing; shelves 
above electric washers for mixers, dolls and lamps. At 
left, new fixtures allow sporting goods department more spac: 
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Mass Display - - 
spurs impulse sales and self-service 


YHE QUICKEST 


Wa 


They've built a reputation as a Store cf 
Panel Displays, for every suitable hard- 
ware item is mounted and on open display 
BLUEGRASS 
TANLEY at FOR NORE * 
Toot = NILEAGE 


’ 


err. 
~ \ 


eae =i rh 


ee 


goes to make it the | 
hardware store 
northern Kentucky in it 
a sales tool, Woods emphasiz 
Many transients who have heard 
about the display stop in, and ofte 
sizable sales are made to them 
The items selected to fill a panel 
e chosen carefully for a1 f 
zes and mounted in ! 
designs which add a modernisti 


look. Care is exercised also to avoid 


crowding or includin inrelated 
items on one pane “ustomers 
nave beer 


These panels, which feature all 
types of tools, are traffic stop- 
pers, help customer to make his 
choice with minimum sales help 


The knee-high platform fixture, 
at left, elevated power mowers 
to a record for seasonal sales. 
The display was placed just 
inside the entrance to store 
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Right, visible proof that Er- 
langer's might well be the larg- 
est “display hardwore store” of 
its kind in Kentucky. Co-owner 
E. J. Woods, left, is shown help- 
ing customer choose wood chisel 


Center photo shows wide steps in 
front of store, ideal for mass out- 
door display. Power mowers dis- 
played here were big attraction 


Miss M. C. Reichle, co-owner, be 
lieves mass display is key to 
fast turnover, especially in 
sporting goods. She looks on 
while customer selects a leader 
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This hardware firm has sold 8,000 
TV sets. Best source of revenue is— 


\ J HAT’S THE television picture at 
your store”? 

Some hardware dealet imply 
can't see it. Some, who have tried 
haven't vet seen the fast sales they 
hoped for when they first looked 
into television. Still, others are do 
ing quite well. In fact, one Mem 
phis, Tennessee, hardware deale1 
considers television his biggest and 
best revenue source. That bring 
up an important question 

Why does one dealer in a good 
television city give up his TV de- 


partment after several vears of 


struggling while another dealer in 
the same general area finds tele- 
vision his “bread-and-butter” and 
praises it to the skies? Obviously, 
the first dealer—although a pro- 
gressive hardware man hasn't 
been too successful with TV for 


some reason or another, while the 


second dealer has 

It's more than a point of view 
Perhaps it’s promotion 

Let’s take a close look at the oy 
erations of the Memphis hardware 
dealer who is enjoying unu | 
success with television. He's 
8,000 TV sets in 6!'2 years 
sold 57 sets in one day 

That should be enough t 
the eves of any dealer! 


36 


selection o 


Television 


usiness 


By Richard Lane 


Store has sold 8,000 television sets in 6'2 years. Co-owners Dan Wagner 

(left) and E. B. Thorne, pictured with customer, attribute their success to 

good quality in a wide range of models, proper display, service, advertising 

and special promotions. This separate television room has 60 to 65 sets on 
the floor at all times 


Hardware & Supply 
success | 
o tive tactor 
wners, Dan Wag! 


ist these fac 


Iscuss rem. They are 


; lel ?) nr 
I models «) Pp 
(3) service + 


Spt ( al 
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Appliances other than the tele 
vision sets ore in the hardware 
section of the building as shown 
here at left. Below is the sign 
in front of the store at Poplar 
Street which is given credit for 
ulling in many customers. Note 
the special 70-foot antenna 


Conditioners | 


cm”, 
Admira/ Afr 
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$3,000 annual sales from this 
$45 Homemade Fixture 


By Stuart Covington 


A $45 DISPLAY unit ha 
f tially increased 
good ales while reducing 
large percentage, the floor 
required for this merchandi 
Kramertown Hardware & Supply 
McComb, Mississippi 

Placed immediately behind the 
cash register so that it may be seen 
by everyone making a purchase at 
the store, the display consists of 
four circular shelves built around 
one of the store pillars. The di 
play has a diameter of six feet 
Shelve are constructed of 5-pl 
plywood 34 of ; inch thick ar 


I r¢ 


cause of its height, it is visible 


from any point tn the store 


are finished in clear varni 


Customer! may remove me! 
chandise from the display for ex 
amination and replace it with 
assistance from clerk Gut 
cupy the top shelf of the di 
the veat round while 
porting goods are placed 
other three—fishing tackle 
the spring and summe! 
tion during the fall and winter 

“Formerly savs O. W. Alle 
ownel the store, “we kept the 
guns in the display window 
maintained a epal 
goods department using 
for ammunition and fishing 
Now we have concentrated 


of this merchandise on t 


display, and ou porting 
sales have increased cons de ravi 
On an average $250 wor! 
merchandise per month 
from the display 
The top. shelf 
grooves into whicl 
an be inserted to 
arms In place. A 
shelf accommod: 
rels 
‘We feel i 
display has sold many 


l 


cause it places the guns in 


Circular shelves built around a 
store pillar provide unusual dis- 
play area for sporting goods 
Height draws customer attention 
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WITH THIS COMPLETE LINE 
OF POWER MOWERS 


= 6 RUGGED ROTARY MOWERS 


— _ BOLENS ec ss 
‘ 


—, 


| 


4 \ ae 
——— . e Model 421A 20’ Self-Propelled 
SELF PROPELLED . b} e Model 420B 20° Side-Trimmer 
rs / ¢ @ Model 412B 21° Front-Trimmer 
ie @ Model 361E 18° Front-Trimmer 
POWER us MOW 7 « Model 363E 18 Side-Trimmer 
‘POWER TO GO ' Model 360 18” Electric 


4 GREAT REEL TYPE MOWERS 


e 451B 21 16h p 
¢ 433C 18 Special lJihip 
e 4488 18 Deluxe 1.1 h.p 


GRIND-A-LEAF 
ATTACHMENT 


BOLENS 421A 20 INCH 
ROTARY 22 H.P. 


WITH BOLENS 4-STAR LINE YOU'LL OFFER MORE... MAKE MORE 
BOLENS GARDEN TRACTORS BOLENS CHAIN SAWS BOLENS M-E ROTARY TILLERS 


e , ~~ 
- . . “% . 
adie, AN tse 
wy, 





(,;,ARDEN TRAC TE 








- Mail Coupon Now for details on 
.< BOLENS POWER PROFIT PLAN 


BOLENS PRODUCTS DIVISION 


PF 
Power £ é at | FOOD MACHINERY AND CHEMICAL CORPORATION 
MIDDLE STATES GARDEN | 227-C South Park Street, Port Washingt Ww ns 
SUPPLY SHOW 4 information on BOLENS money moking Deoler Franchise Offer 
| 
| 
| 
| 


Hote! Shermon, Chicago 
EASTERN STATES GARDEN 
SUPPLY SHOW 


7 ist Infantry Regiment Armory 
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SEINE TWINE 


Now there are three seine twines offered by The Linen Thread 
Co., Inc., produced in a choice of fibres to suit your needs. . . 


tailored to fit your pocketbook, too. 


YES, YOU CAN TRUST 
THESE LABELS. — 


GOLD MEDAL NYLON FILAMENT SEINE TWINE — Tested and proved 
worthy of the Gold Medal label. Accepted enthusiastically by fishermen 


everywhere. Lasts longer resists rotting 


NYAK SEINE TWINE — New! — and catching on fast. This blend of 


synthetics is a truly dependable seine twine for many purposes 


GOLD MEDAL COTTON SEINE TWINE The old reliable economical 


used by commercial fishermen in every fishing port in the country 


lf Medal SEINE TWINES 


THE LINEN THREAD CO., INC. + 418 Grand Street, Paterson 1, N. J. 








CONVENTION DATES 





Alabama Retail Hardware Association 


rk xeculive SEC 


Building, Litt 


Hardware Associetion of the Carolinas 
Convention and 

Center, Charlotte 

24, 1955 Headqua 

Charlotte. E. W. Law 


Florida Retail Hardware Association— 

Georgia Retail Hardware Association 
Joint convention and exh 

siltmore Hote Atlar 

March 6-8 1955. W. W H 

Executive Manage P.O. Box 

Wavcro Ga 


Kentucky Retail Hardware Association 
Convention and exhibit at Ke 

tucky Hotel. Louisvil 

Feb. 2, 1955 


Missouri Retail Hardware Association 
Convention and ex} 
rson Hotel, St. L 
1955. Ha 
ve Secretary 


ng, 812 Olive St 


Oklahoma Hardware & Implement As- 
sociation —Conventior 
Oklahon ‘ 
lary 
nake! 


Midwe 


Southern Wholesale Hardware Associ- 
ation and American Hardware Manu- 
facturers Association 

Pal: Beach 


ley 
iq 


Tennessee Retail Hardware Association 
Conventior 1 ex} t | 
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Texas Hardware & Implement Associa- 


ties—Convention and exhibit, Dal Insect Screening 


| MARKED & MEASURED 


Tri-State Hardware & implement As- , 
a . to save you time 


sociation | é ; MH 


re x Pe | ; 4 -«.-make you money 


) V1 } T) } 


Virginia Retail Hardware Association 
ws ‘ ow) ‘ + } 


s*é et 


West Virginia Hardware Association 


‘ nve whl at St 


Think of what . 


with insec 


. than your time 
ix inches 


sill Now save 


red every 


time 
i and mea 


nd cut. 
4+ off the footage © 


P ing to order 
Monthly Promotions (T) saves measuring toot measurements show 


Sell More Housewares (Q) Provides per 


etual inventory M 


whats left in ro 
ion 
ntificatior 
of quality and ont! 
ance 
for assuran 


x inches 


3) Branded every si 
LY, 


4 


more, New York Wire Cloth Company, one of the oldest and largest 
rers of insect screening, provides you with three o itstanding brands 
made to exacting tolerances and guaranteed to meet U. S. Dept. of 
ommerce Commercial Standards 138-49... with these extra quality features: 
Multi-Strand Edge is tighter, tacks flatter 
Even Mesh there is no more ¢ ra *n Screening 
Lays flat when unrolled sic indling in store and on job 
Available in any widths f aluminum up to 72’) 100 ft. rolls 


G ely irtoned rrives Ona stores w thout damage 


All this in three great brands, long known as the best. 


OPAL ~— heavily galvanized hard-drawn steel wire 


A 1d Aluminum alloy, never rusts 


sfreoxs, needs no paint } 





EE —— 





V-Belts Pull 
Store Traffic 





\ Good Housekeeping 


~ * 
4 oneene 


panes DURALL | 7 
CLOTH COMPANY. INC 1 REENS 
York, Pa sc 
, ; : from in id 


for ec profit 
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FAMOUS SWEDISH MADE HARDWARE 


Swedish 
WOOD CHISELS 


% Hand-honed Swedish Steel Blades! 
% Machine Turned Tenite |! Plastic Handles! 


%& Shipped with Plastic Strip-off Coating 
on Each Blade! 


Ask your craftsman customers what they 
want in quality wood chisels and 
they're bound to describe a Gensco 
Swedish wood chisel. Here's the 
finest Swedish steel blade that 
takes a razor edge and holds it 

plus a Tenite II handle 

that s practically indestruct- 

ible. Write for catalog 

sheet and prices today 


FREE DISPLAY BOARD 


3 color display board stands on counter or hangs 
on the wall. Holds set of 11 chisels sizes from o 
Vy" to 2". Yours free with the purchase of one set . 
plus 5 extra of popular sizes (total of 16) 


They Built Their 


; Own Fixtures 
ushman Swedish : (Continued 
Bow Saws Pee were willing to foll 


Complete line of famous Gensco t 


Bushman Swedish bow saws. 24", — a 

40", 36", 42” and 48" lengths ° 

Rigid frames, adjustable frames, Chisel Rolls 
tension levers, tapered frames and 

extended handles. Also replace G Swedi od sels ir 


ment blades for all bow and buck 
saws. Write for literature and prices 





Swedish Mora Wood Screws & | 
Hunting Knives Machine Screws 


( ( 


Inlaid Swedish steel 

blades, curly birch han- 
" dles, plated brass bol- 

sters, guards and butts 

Top grain leather sheaths 

with metal reinforcing 

Free display 

with seven 

knife assort- 

ment. Write 

for catalog 

sheet 


SEE YOUR JOBBSER WRITE FOR PRICES 


GENSCO TOOLS 


A DIVISION OF 


GENERAL STEEL WAREHOUSE CO., INC. 
1806 NORTH KOSTNER AVENUE, CHICAGO 39, ILLINOIS 
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At «© ‘ 
a ae oor’e 
Wee oe 
Y ‘. oT ‘ ) 
~~ an eee 


v"s aw » 


a. 
\° ww” 


Hex Mesh Netting BRR: <2 
to fill every order 


= * 


‘See ae 
Tarkan =". 
ee ae Biih .* 
ys (or/S 
Rae se ae 

Se 


You'll find that you can fill any netting requirement when you 
stock Clinton Hex Mesh Netting. That’s because there is a 
complete range of Hex Mesh nettings for use on poultry and 
fur farm enclosures, crab traps, baseball fields and tennis 
courts as well as many other places where netting is used 


And you are assured of satisfied customers when you sell 
sturdy Clinton Hex Mesh Nettings. Made with extra strong 
selvages, they handle well, are easy to form and give years of 
weather-resistant service. 


For full details on the wide variety of styles, widths, meshes 


and wire sizes available, contact your nearest Jobber 


don’t forget these other fast-moving 


CFal-Wickwire Hardware Products! In the West Clinton Hex Mesh Net- 


ting is sold under the brand name 
CF&!l Lok-Twist Poultry Nettin 
Gold Strand” Insect Wire Screening * Perfection Door Springs ’ ° 


Clinton Hardware Cloth *« Wissco Flexible Wire Clothes Line 
Quick Hitch Gate Springs * Wissco TV Guy Wire * Stone Wire ai ahelaetia oi » men conmpenenen 
Merchant Wire * Mechanic's Wire : En 


CFczli-WICKWIRE 


HARDWARE PRODUCTS 


THE COLORADO FUEL AND IRON CORPORATION 


+ Butte 


WIiCKWIRE SPEMCER STE 
Atlente + Boston + Buffalo 


Hew Orieons + hew York + Philedelphie 


2687 
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and finished with cle 
The liding 

wood, tha 

tion at the 

inished wit 


é 


manipulation 
with 
provide a pleasing 
helve 


rooves fT 


finished cles varnish 
contr: 
natural-colored 
lide ea ily In ¢£ 
waxed 
The paint department was c: 
fully planned, with each shelf 
justable, to fit the sizes of can 
use, the new hold many 
more cans than the old 
the effect is more attractive 
One of the most sati 
tures in the store i 
rack, which provides’ elevated 
storage for 100 handles, in a 
measuring only ¥ x 4°. The basis of 
the rack is a square of plywood, on 
which is fastened strips of ply 
wood, 3” wide. edged ac! l i 
with chrome These 
moulding-edged strips are mounted 
on the foundation with just enough gularly from 


space between each to let a large 


shelves 


one 


factory fix 
the 


han le 


pace 


each strip 


moulding 


tT} 
tfi 


Mass Display Spurs 
Impulse Sales 


Above these 


1] . 
mall lam, 








No gauze jacket to rip, | 
strip or puncture with the 


“RED HEAD” 








WELL POINT | 





Lui 


tH 


The “Red Head” driv 
ive wells lasts longer 
made by an entirely differ 
s a continuous V-shaped 
direct waterway—with no pip 
several times more opening tor 
gauze screen to clog up or ry 
Welded from top to bottor 
it, the 


Red Head 


stocks. Ava 


priced lo meet 


in 1% 


competilion 


Ask your jobber, 


| or write for bulletin 


EDWARD E. JOHNSON, Inc. 


ST. PAUL 14, MINNESOTA 
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Ask the man 
who sells..... 


Rugged Robert products are 
fast sellers because they're 
made right for long life. 
Galvanized solid clothesline 
is pliable, will not kink or 
stretch. Highest quality 
swing and well chain with 
bright galvanized finish. 
Antenna Guy Wire comes in 
4-strand and 6-strand 20 
and 18 guage. All products 
ere packaged, ready to 
ship. More and more cus- 
tomers cre asking for 
Rugged Robert Brand. 


Wire Products Company 
2713 North 24th St., Birmingham, Ala. 
American Hardware 


Member, 


Manufacturers Association 
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Television Business Is 
Revenue for Dealer 





oo 


The Self-Service Package 
They’ll Reach for : 


SELLS ON SIGHT 
Hi 


SELECT YOUR 
INCREASE PROFITS 


GRIFFIN ITEMS 


MANUFACTURING COMPANY 
ERIE . PENNSYLVANIA 


REPRESENTATIVES 
ATLANTA, Go CHICAGO | DENVER, Colo JACKSON, Miss NEW YORK. WN ¥ 
Walter 5. Johnson & ns Wit v Roy ® . T se A 





y of. Chories Avenve 639 F 30 Avenve y . ’ - assy P e 
BOSTON, Moss DALLAS. Texas DETROIT, Mich KANSAS CITY SAN FRANCISCO. Coll? 
4 & Eddy Eu F ‘ ‘ , ‘ . ‘ ee 
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WHAT'S BOOSTING 


POWER LAWN MOWERS 


Built For Those Who Want The Best DEPENDABLE QUALITY 


GENEROUS MARKUPS 
REASONABLE RETAIL PRICES 
STRONG NATIONAL ADVERTISING 

ONLY ' ER . Fou profit-packed 1 isons Why vou should s 

18” and 20” . ge - BOKER Tree Brand Cutlery immed 

CUTTING : ere eae markup, and retail pricing that work t 


wes ae s | . [ee een PLUS National Advertising in the Saturday 
WIDTHS : n-wearing Post, that brings them in asking for BOKER Tre« 


WHAT A COMBINATION FOR PROFITS! 


EASY 
PINKING SHEARS IPS 
POULTRY SHEARS Removat 


he Cooper “Cyclo- 
mer Type Rotary 
tant an meat 


orma nce 


Improved desi, 

er weight, maximum 

closer trim and contou 
NO SCALPING ‘ 


‘ s chut 
tes WIND ROWING 
Bl NCHING, § mple height ad- 4 CUTTING 


justmer nmi! re 
> owe a osaee WIDTHS 


mit the cutting fh 
yuh weeds. Tubular type ——— 3-PIECE 
handle with large rubbe ; SCISSOR SET 
; pe ~ sia : _ 7 ht trimme sewing sc 


i' F 
5) 


A 


The Saturday Evening 


Rationoty Citeertiees tx 55 co Sosy POST 


Tom eons a ie Pads Aancieel th 00 to Gare an i i MILLION yl Recognized 
tential prospects ~ 
Mo ' kK! ~ ye a ane . clo-Mo”" power mowers we re sol aes t ~e ; a pots aa Value 


iny other v« t he history of the company Eve 


owners 1 » that on Yooper 
and more home wne rea € a < y Coop x es. 1037 


4 8 the t e Pe aAKaW } . serrate 
sle-free satisfactory performance so much to . tting edges Wome buy ther 
- d again « matically empha ne the old adage rat ght BOKER 
> 10t and never Ww be any substitute for QUALITY.” 
ite, wire or ‘phone TODAY for literature, prices and name of TREE 


nearest distributor Learn why it is more profitable to SELL Cooper 
= than to sell AGAINST it. Ask your jobber to show you the ea, Cur._erY we 
*Y 00 oven * &* 


BOKER TREE BRAND LINE 
FIRST CHOICE OF THOSE WHO WANT THE BEST Cetologs Availeble on Request 


COOPER MANUFACTURING COMPANY | [iIRAiiaiadiaietAttier thie 


706-708 South First Avenue ® Marshalltown, Iowa 101 Duane Street New York 7, N.Y. 
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ACCEPTANCE 


is half the secret 








| GOOD PRODUCT 
HIGH REPUTATION 
CONSUMER ACCEPTANCE 


remove the most metal in 
the shortest time and have the longest serviceable lift 
in the world of files 


and quantitios best 


ran our pee rticular trading area 


NICHOLSON FILE COMPANY => 


15 Acorn Street, Providence 1, Rhode Island 


BLACK DIAMOND FILES FOR EVERY PURPOSE 
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Memph teley n tatio went led ) lea 
n the alr i the r ce PF ‘ ¢ 
Store No. 1 also sells a complete irdware k 1 
line of appliances and such diversi ! the nave ¢ ied u} 
fied items as general hardware n Poplar. That 1 6 ™ 
mall variety kitchenware and The nvento! ir 
— “4 ipplies. It enjoys a par $115,000 and §& f Hardware Smaller Cotton 
ticularly good busing on lawn & Sup & ne ol : 
eed and lawn food. It is one of the ( Crop = 1954 
three uch deale1 in Memphi PH 
Lawn seed and lawn food work it ° 194 é . 
nicely with other lawn and garden f 4 
item including powe! mowe! Dale at t the rit iy 
Thorne emphasize $3,000 Annual Sales from 4, although the estimated 1954 
The No, 2 store, on Union $45 Homemade Fixture p of 12.4 n n bale 
Avenue in the busy Crosstown : I Dale 
area, is managed by Rip Collin , eS) \ . 
It was opened in January in a over the tackle elve Au de 
building formerly used as a retail items before lea, the store I 
paint store. It is doing a good vol during hunt ! t W 
ume on paint and is capitalizing on ip an extra cart f she 
the location. The new store, fully urance aga t in t | e 1904 
air conditioned, also features gen the field. The d ‘ ex ‘ 
eral hardware, air conditione: cellent opp inity fe ile en t ed « é 
appliances and garden supplies as ask customers whether the er ent a 
well as television anv ammunitior hing he 
Wagner and Thorne got into the vhen the ‘ the cash re ( ton } . | 
hardware business almost by acci ter to } i bill p f \ t, bu : oe 
dent. They were partners in a chase be ind Octobe ‘ : 
grocery store in another section of The porting i ‘ UO) Yer ‘ 
Memphis when they decided to bu backed | perio new me é 95 
a hardware store that was up for radio advertisin 1 wind ( +t 
sale. It wasn't long before they de pla As a re the ea 












"ROTARY 
CONCRETE 


CORE 


SIZES 
3/16" to 2” 






* Triple 


Only Thru Spiral 


Hardware 
Wholesalers! 


TUNGSTEN 
CARBIDE 
CUTTERS 


* “Silent Salesmen” to boost your * Longer shanks may be added 


OQUTSELLING all! othe: 
nakes 


combined 6 to |! 





sales! Attractive plastic display- to drills ‘s” 
ers and handy kits are available 


and larger. The 
shank screws into body of 


without cost. the drill 


ROCKET CONCRETE DRILL CO. 


P.O. BOX-X, DANA POINT. CALIFORNIA 


Warehouse Stock, 9-South Clinton Street, Chicago 6, Illinois 
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A regular pipe joint com- 
NOT a paint, 


putty, white lead or crayon 


jouw SUNSHINE CHEMICAL co., inc. 00-605 Ww LAKE ST. CHICAGO 6. LL 


We specialize in 
manufacturing pound - 


plumbing chemicals 
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minimun tf rehandling 


qq turnove rat il n 
cre. <i products ughly profitable iten 


pressure 
lesse Newson wecounted tor of fis lumber 
last vear ind credit tor building up sak 
related items wills and the like 


Mr. Newsom 


t! s im rn Uppy Dus Ness 


busy highway 


rhe 


irri 1complete tine 
tunber it all ture 
products 1 ibout 5 
ived a big part in build 
post Mr. Newsom hin 
newspaper in Sander 
people ind event ind o 
on ol pre ure -cTre 
e 


informed on 
ck. And copie 


rm out with 


issified adverti 
price 


nited St 


Mr Ne Wo! 


+ 
JESSE NEWSOM ' 


MR. NEWSOM 


creosoted fence posts Please 
me in touch with pressure 
And include a copy of your new 


ce Planning Saves 


this page. But first, turn the page to see the 
merchandising help available to you. : 





PRESSURE-CREOSOTED FENCE POSTS NEWS PAPER 
our code  NDVERTISIN 


iy HA 


6 untreated ten 
ver replacements 
e fence itself You 
suse these post 


require little maintenan 


YOUR HEADQUARTERS FOR PRESSURE-CREOSOTED FENCE POSTS 
DEALER SIGNATURE 





NITED States Steel, a producer of USS Creosote used by 
many independent wood treaters, is happy to help you 
promote the sale of pressure-creosoted fence posts 

New mats are now available for you to use in advertising 
pressure-creosoted fence posts in your community newspaper 
They'll tell your customers that your place of business is 
headquarters for pressure-creosoted fence posts 

Wood treaters who use USS Creosote can supply you with 
these mats. If you are now selling pressure-creosoted fence 
posts, ask the treater from whom you buy posts for these 
mats. If you are planning to become a dealer, these mats will 
help you build quick business on this item 

United States Steel also promotes sales for you with ad 
vertising in leading state and regional farm papers. And 
free fence guides have been prepared for distribution to 
your customers. 

Pressure-creosoted fence posts are a well-promoted item 
that can be profitable to you. If you'd like us to put you in 
touch with treaters in your area who can supply you with 
pressure-creosoted products 


MAIL THE COUPON BELOW 


ee reeeer * @ree . e+@eaete ‘* ** 


| 








FIRST CLASS 
Permit No. 3117 
SEC. 34.9 P.LA&R 
Pittsburgh, Pa 














BUSINESS REPLY CARD 


No Postage Stamp Necessary If Mailed in the United Stotes 








— POSTAGE WILL BE PAID BY — 


UNITED STATES STEEL 
Room 4575 , 525 William Penn Place 
Pittsburgh 30, Pennsylvania 


4 


YOUR HEADQUARTERS FOR PRESSURE-CREOSOTED 
FENCE POSTS 


DEALER SIGNATURE 








HARDWARE 
NEW PRODUCTS 





Aluminum Building Panel 


Bronson Reel C« 


Bronson, Mich 
+ 


Plastic Weed Guard 


Johnston Lawn Mower C 


Brookhaven, Miss 


> 


New Spinning Reel 


Childers Manufacturing Co. 
Houston 8, Texas 


~ 


New Model Mowers 


Eppinger Manufacturing C« 
1757 P 


iritan Ave 


it 3, Mich 
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Look 
for 
these 
Seals 


Attached to every 
Superseal Gas 
Range Connector is 
a non-removable 
aluminum disc. 
Stamped on it are 
the coveted AGA 
and UL seals. These 
universally-rec- 
ognized symbols 
mean that both the 
American Gas 
Association and 
Underwriters’ Lab- 
oratories have ex- 
haustively tested 
these connectors — 
and have found 
them to be safe and 
dependable. 


A.G. A. regulations require a non- 
removable identification on all con- 
nectors awarded their Laboratory 
Certification. This identification is 
for your protection — insist on it! 


Superseal Connectors are produced 
in any combination of female elbows 
and male or female adapters, malle- 
able iron, cadmium plated; 44-inch 
pipe thread; 12 to 60-inch lengths. 
Over 400 U. S. distributors, 


“Every Superseal Fitting is a union in itself” 


2eeperacal, 


COLUMBIA MALLEABLE 
or SD il. leh ee) ite) 7 Nile). | 


Columbia, Pa. 


Cutting Height Adjustor 


The Moto-Mower Co. 
Richmond, Ind. 


o 


Aluminum Fry Pans 


American Homecraft 
3714 Milwaukee Ave. 
Chicago 4], Il. 








4 ‘ou 


SNIPS 


Guaranteed More 
Work With 
Less Fatigue 


Be 
(/ L/, PROFESSIONAL 
{SY PRUNING 
‘wx SHEARS 


Fully Hot Forged Pass Thru 
and Anvil Types 


Call your wholesaler - or write 


<4 
qr0wt® 


Compound 
Lever 


SNIPS 


Far Better... By 

Actual Work Tests 

Midwest Forged Steel Sn 
more lessfotque — 
FA \ 





FREE Money Making Display 
Rack, No Charge With 12 Pop- 
ular Snips, Retailing at $23.00. 


— Tool and Cutlery Co., Sturgis, Michigan 
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New Croquet Sets 


an 


| Now with 
metal cap 


the new, improved 


Greenlee No. 407 


tang butt chisel 





4 


extra durability, 
extra quality 
for extra sales 


South Bend Toy Manufacturing C 
South Bend, Ind. 


a 


Pipe Joint Compound 





wt —_— 
—— See 


SALES MAKING SET PACKAGING 


1832 Herbert Avenue, Rockford, ltilinois 


GREENLEE GREENLEE TOOL CO. 
oS 4 


John Sunshine Chemical Co., Inc 
600-602-604 W. Lake St. 
Chicago 6, III. 
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Decorated Building Paper 
STOCK UP NOW Fx wate sure Graces Tapat«co 

on the Line six decorator’s patter aed HORSE COLLAR PADS 
offering a brand in 1 | 


EVERY PRICE BRACKET 
for every need! 





For every work horse and mule 


$i “The pad with the rust-proof 
“ 7D red hooks 


wes fl « Tapat«o 


TRACTOR SEAT CUSHIONS 








AMERICA’S NO. 1 LINE—FOR OIL 
STOVES, RANGES AND HEATERS 





u . 
“Ju ant to tell you Pelaswi 
” it 
, lam wut hase 
thrillers I recently PMT vast dif- 
ne 


t believe -~ eno by 
[ cou heat & 


, t r 
ference mn 1 the amoun For 
ane ae flame 


/ ther € 


every tractor and farm 


implement seat 


See your jobber or write us. 








THE AMERICAN PAD & TEXTILE CO. 
Greenfield, Ohio 


MAKERS OF FAMOUS TA-PAT-CO 
HORSE COLLAR PADS SINCE 1881 








Ceiling, R 
land Le 


Fleming & Sons, Inc. 
Dallas, Texas 


New Rotary Mowers 


: ~ 4 ‘hree new rotary mower! 
\ ee a% ated the PENN ACCO lin 


REORDER the brands "Mey oft cribed as having a suctior 
your trade demands! | ing r and a 


GLASWIK 

World's finest spun glass wireless wick 
FLAMEMASTER 

The asbestos leader —more oil-carrying strands. 

: “a American Chain & Cable Co. 

BESWIK tay of = Pennsylvania Lawn Mower Div. 

New solid- weave asbestos wick, competitive price. P 7 a 929 Connecticut Ave. 
OTHER ASBESTOS WICKS ) . a Bridgeport 2, Conn. 
Fastheat + Superheat + Thrif-t ; ae > ote) 

Tripleneat (3-wire)—new low price * 


Top Notch—for Perfection stoves, heaters 
ALSO METAL-BACK RANGE BURNER SETS IN my 7: ‘ 
GLASWIK, FLAMEMASTER & THRIF-T BRANDS ore, ei, Hand Hack Saw Blade 


x 


Sold Only Through Distributors 
ASBESTOS 
ATLAS sits co. 
NORTH WALES 9, PA. 
Mfrs. of Asbestos Textiles Since 1922 
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This Freezer's Features 
Have been 
Customer Tested 


PEERLESS 
Super Value 
FREEZERS 


More sales and more profits re 
sult when you stock items with 
features that your customers 
want. Check these customer 
wanted Peerless features: Qual 
ity built thruout of quality ma 
terials; Years of service; Triple 
Action for faster freezing 
smoother cream texture; beauti 
ful streamlined design; totally 
enclosed, smooth-running gears; 
easy to assemble and disassem 
ble; a delight to operate. Big 
gest value in its price class. A 
sales leader. Check now your 


stock of Peerless Freezers. 


Household Sizes: 2 to 10 QOts. 
Hotel Sizes: 12 to 20 Ots. 


PEERLESS FEATURES: 


The PEERLESS FREEZER Co. 


WINCHENDON, MASS. 











The Capewell Manufacturing Co 


60 Governor St 
Hartford 2, Conn 


. 


New Drill Press 


Rockwell Manufacturing Co 

Delta Power Tool Division 

437 North Lexington Ave 
Pittsburgh 8, Pa. 
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STANLEY? 
No. 241 Hinge 





be 
er. a _ 


~ 
it's worth more 
it's the standard 
of the world! 
square corners, or RD241 


th 


eimimecte THREE HO 


[ STANLEY ] 








CTOIC FOGLE + STEEL Ste arrleG + STE 

















Lawn and Garden Spreader 


Here's a quality line with real profit possibilities 
To get the most out of it carry the complete 
Champion DeArment-Channellock line. Millions 
of national magazine subscribers will read about 
the Channellock line every month . they are 
being told and sold. Use display boards, stock the 
full line for real profit possibilities. You can sel! 
more pliers than ever before when you feature the 
complete Champion DeArment-Channellock line 


THE PLIER DESIGN THAT BSOLETES ALL OTHER 


CHAMPION DEARMENT TOOL CO. 


MEADVILLE, PENNSYLVANIA 

















Armstrong Products Corp. 
Huntington 12, W. Va. 


7 
New Visible Pak 


\ 


paCKare 


PROHITABLE “* MARKET 


Believe it or not, more than 6 million horses and mules 
need shoeing each year—and today their owners are look- 
ing to YOU to supply them. Horseshoes are a high-profit 
item...come packaged 10 pair to the box—easy to store, 
shelve, and sell. Stir yourself. Write now to Dept. H-2 for 
name of distributor, free catalog and pricing information. 


YOUR CUSTOMER LOOKS FOR THIS TRADE MARK——~> A Griffin Manufacturing Co. 


It signifies the Erie, Pa. 
WORLD'S LARGEST 
MANUFACTURER OF 
HORSE AND MULE SHOES. 
“em 2 ry . 


@ 


MANUFACTURING CO 
Joliet, Hlinois 





SOUTHERN HARDWARE for DECEMBER, 1954 








Chain Bulletin MR. FAMILY-FUN SAYS— 


SOUTH BEND 
CROQUET HAS 


AM us BY EN, On 


TRACTOR DRAWN | CONSUMER Oo 
Os BUREAU 


PARENTS’ 


% MAGATINE . > 


IMPLEMENT 


Built stronger and 


tougher in order to : : ~ : 
help your equip- W. D. Wallace Elected PARENTS’ MAGATINE 
ment withstand Camillus President COMMENDATION. SEAL 


BOLTS > NUTS edit ) | 
RIVETS palo r & vd saabitatie ary 
SCREWS ic ; igJ4 


with over 100 , — ra 
years of Dependability, itl Write for 1954 Catalog and | 
Quality and Leadership. name of nearest Jobber 


THEY FASTEN FAST 
AND LAST LONGER 
_ FOR GREATER SECURITY 


CLARK FASTENERS, = 


SALES REPRESENTATIVES 





For further information, 


write !30 Canal Street 
SOUTH BEND TOY MFG. CO. 
Dept. 5H-12, South Bead 23, indiana 


CLARK Bros Porto sciakiaditeataanel 


MILLDALE, CONN wenee, ORS Sag 
DOLL STROLLERS © JUVENILE FURNITURE 
William D. Wallace 
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WANTED 














ricultural emy 
nore than sea 
month. Alt 
declined 100.000 
omew nat 
the Dey 
ment of Comme reported. Con 
pared with a veal arier Cl ° 
7 : employvn t wi own 1.1 millior 
Midwest Tool Appoints with fewer loved workers it Rack Jobbers Report 
Southern Representatives both agriculture and nona,ric Increase in Sales 
tural industri 
THE PPOINTMENT of new sale yale ietaade ars ahout tun Vor! rH 
presentative in the Southern million higher than in . } 1. 
rito. na been announced by 
rederick Keller, president, Mid 
west Tool & Cutlery Co., Sturgi 
Michigan Decrease in Use of 
William Ruffner. who is associ Installment Credit 
ated with Sanford Brothe Chat 
tanooga, Tenn., will represent Mid CONSUMER credit has bee 
west in Georgia and Florida. A. M le this vear to finance cor 
Kimbrough, J1 also associated buying, according to the Depart 
with Sanford Brothers, will cover ment of Commerce. Installmer 
Oklahoma, Arkansas, and Louis! credit extended in the first « 
ana west of the Mississippi Rivet months of 1954 wa 
Edward Sharp, Birmingham cent from a yveai 
\iabama, will represent Midwest ly to reductior 
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HARDWARE 


More sales promotion effort—newspaper, direct mail, window 
display, counter and floor display—is usually the most effective 
solution to the problem of increasing competition, now faced by 
the retail hardware trade. Your sales promotion job will be 
greatly simplified by taking advantage of the many sales aids 
made available by manufacturers. On these pages are listed some 
current promotional helps. Use the card below for further in- 


formation. 


Mirro Merchandiser 


An island-type display that affords 
dealers 96 sq. ft. of display area 
while using only 50 sq. ft. of floor 
space is offered by Aluminum ‘3oods 
Manufacturing Co., Manitowoc, Wis. 


Called the “Mirro Merchandiser,” the 
display, built of 7-ply clear white 
maple, measures 5’ by 19’ and is 45” 
high. The fixture permits display of 
every item in the Mirro line and is 
designed to encourage self-selection. 
Eight pull-out drawers provide 50 
cubic feet of reserve stock storage 
space. The display costs $500. Mirro 
pays half the cost, with the dealer 
paying the other half. Transportation 
is prepaid. For more information— 
Circle No. 1 on coupon, pg. 60 


Brush Displays 


Two new counter merchandisers 
for its line of Multiflag brushes are 
being made available by The Wooster 
Brush Co., Wooster, Ohio. Sampler 
stocks are packed in colorful cartons 
which quickly convert into angle- 
back displays. One merchandiser 
features varnish brushes, another 
features wall brushes. The varnish 
brush merchandise, shown, has a 
total stock of 22 softip brushes, six 
each of 1%” and 2” sizes, five each 
in 2%” and 3” sizes. The retail value 
is $30.89, dealer cost being $20.60. 


The wall brush merchandiser has a 
total stock of 12 Easyflo brushes, four 
each in 3”, 34%” and 4” sizes. The re- 
tail value is $31.52, dealer cost, 
$20.79. Units are available through 
wholesalers. For more information— 
Circle No. 2 on coupon, pg. 60 


Self-Service Bolt Display 


A counter merchandiser for self- 
service sales of bolts is available 
from The Lamson & Sessions Co., 








1971 West 85th St. Cleveland 2, 
Ohio. Measuring 28” by 26” square, 
14” high and finished in red and 
black enamel, the merchandiser has 
built-in bolt gauges for self-service. 
The unit comes stocked with “brite 
plated” selection of carriage bolts, 
machine bolts, stove bolts and ma- 
chine screws—49 sizes and types in 
all. Stock is specially packed and 
priced for the merchandiser, which 
is available through company whole- 
salers. For more information— 
Circle No. 3 on coupon, pg. 60 


Ammunition Merchandiser 


The new Remington 22 counter 
merchandiser, announced by Reming- 
ton Arms Co., Inc., Bridgeport 2, 
Conn., is constructed of pine wood in 
natural finish. [t has a slanting glass 
front, hinged at the top to permit 
self-service. 

A data sheet on the back gives 
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complete ballistic information on all 
Remington 22’s and also provides 
space for retail prices. Capacity is ap- 
proximately 3500 rounds; size, 164” 
x 6%” x 10”; shipping weight, 4%4 
pounds each. The merchandiser is 
distributed through Remington am- 
munition wholesalers at a cost of 
$2.35 F.O.B. Bridgeport; also avail- 
able in Peters. 

Other sales aids provided by the 
company include a big game rifle 
display to feature in full view either 
the Model 721 or 722 Bolt Action 
Rifle and to permit mounting of a 
box of Big Game Cartridges. A 
counter card is included with this 
display. The Remington Clothesline 
is in two colors, nine pieces and 
serves as a point-of-purchase product 
identification. Remingtor: decals, a 
firearms record book,-and gun price 
tags also are available. For more in- 
formation— 

Circle No. 4 on coupon below 


Sandpaper Display Cabinet 


A modern sandpaper display cabi- 
net is offered by Minnesota Mining 
and Manufacturing Co., 900 Fauquier 
Ave., Saint Paul 6, Minn. The yellow 
and green cabinet, available with any 
one of three assortments of sand- 
paper or without the assortments, is 


10%” by 11%” around the base and 
requires less than a square foot of 
counter space. The cabinet stands 18” 
high and displays the sandpaper with 
grit designations and brand clearly 


marked to help customers serve 
themselves. Each cabinet holds a 
complete assortment of simplified 
grits and is topped with a masthead 
advertising the type of sandpaper it 
contains. The company also makes 
available window streamers, and 
how-to-do-it booklets on furniture 
refinishing. For more information— 
Circle No. 5 on coupon below 


Chain Merchandiser 


A yellow and blue chain display 
currently offered by Campbell Chain 
Co., York, Pa., is 5334” high, 2042” 
inside, and 21%” deep. The mer- 
chandiser has a bin at the top which 
is 330 cubic inches and divided into 
five compartments. A _ three-foot 
measure on one column and a chain 
cutter (at extra cost) plus the five 
accessory bins help the dealer to 
complete the sale on the spot. 





Please send me more information on these sales promotional aids: 


i 16 2! 
12 17 22 
13 18 23 
14 19 24 


26 31 
27 32 
28 33 
29 34 
30 





A suggested retail price card is 
offered by the manufacturers who 
state that it is the result of specific 
requests from dealers everywhere. 
For more information— 

Circle No. 6 on coupon below 





PRINTED HELPS 
And other sales aids 





Chas. O. Larson Co., Ave. G, Sterl- 
ing, Ill., manufacturers of wire goods, 
wire specialties and hardware con- 
struction sets for the do-it-yourself 
trade, has available for dealers 
envelope stuffers, cardboard easels 
and counter models. Covering items 
specially suited for the home-owner 
and hobbyist, the promotion material 
may be obtained through whole- 
salers. For more information— 

Circle No. 7 on coupon below 


Aladdin Laboratories, Inc., 419 
South 6th St., Minneapolis 15, Minn., 
encloses a dealer merchandising kit 
in each box of six JON-E’ hand 
warmers. Included in a cardboard 
counter display, a special green and 
red sleeve to be used on individual 
cartons, an envelope stuffer, and 
three-cclor window streamers. Ma- 
teria! is available without charge in 
any quantity. For more information— 

Circle No. 8 on coupon below 


©. F. Mossberg & Sons, Inc., P. O. 
Box 1302, New Haven 5, Conn. 
makes available to dealers a two- 
color window streamer promoting its 
line of guns, advertising mats, 
envelope stuffers, a sales manual, a 
colorful counter card, gun rack, and 
Guide Book to Rifle Marksmanship. 








k . 
. Circle No. 13 on coupon, pg. 60 


Circle No. 9 on coupon, pg. 60 


Midwest Too! and Cutlery Co., Inc 
Calbar Paint & Varnish Co. 


‘ 


} 


Circle No. 10 on coupon, pg. 60 


Utica-Duxbak Corp., U1! § N ircie § 12 on coupon, pg. 6 
Y ha e f ‘ 


H. Fitler C« 





Circle No. 14 on coupon, pg. 60 


The Dayton Pump & Manufactur 
ing Ce I ! i 


Circle No. 11 on coupon, pg. 60 


Champion DeArment Tool Co. 


(> 


Circle No. 15 on coupon, pg. € 





HEXAGONAL 


FF NETTING 
ALVES j Standard for the wire fabricat 


ing industry evenly woven 
perfectly straight selvage 


heavily galvanized 


lhe widespread popularity 
i “ ’ of Wright Hexagonal Netting 
METAL POPPET ey 4: nt you see the 


ter label 





lisplay on 


iware stor 


Patented, flexible Monel 
Metal Poppet can't leak. Sensitive in oper 
cold or hot water or steam. 200 lbs pres 


Write for Bulletin 201, gamma ng f F WRIGHT STEEL & 
Order from your Jobber ' = aid WIRE CO 
STR Aree caren reeaes eC TER Ne 
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Biggest Furniture Glide Promotion ever 
sterted with Bassick’s traffic-building free 
offer in the October 2nd Saturday Eve- 
ning Post. Pay-off comes in continuing 
glide sales and store traffic. 


Ready for the payoff 
on Bassick’s 
Post ‘free glide’’ 
promotion ? 


Now’s when those free rubber-cush- 
ion furniture glides you've been giv- 
ing away really start working for you. 

rhose first visits to redeem the Post 
coupons are only the beginning. It’s 
time to push the additional eighteen 
sets of Bassick glides the average fam- 
ily needs. The way rubber-cushioned 
Bassicks prevent scratched floors and 
torn rugs, they're a natural for all 
moveable furniture your customers 
own. 

furn this demand into continued 
glide sales and store traffic. Use 
Bassick’s window posters, newspaper 
mats and self-selling HD12 displays 
to mark your store as Bassick head- 
quarters. And check to make sure 
you've got enough Bassick glides on 
hand — you don’t want to wind up 

directing paying cus- 
tomers to the next 
ATT, hardware store. THI 
BASSICK COMPANY, 
Bridgeport 2, Conn. 


Ba In Canada: Belleville, 
Y MS Ont. 
yd 


A DIVISION OF 


ARIE WORT KINDS OF CASTERS «© MAKING CASTERS 00 Mont COO) 


75 YEARS OF CASTER LEADERSHIP 
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Wickwire Brothers, Inc., 
’ y I I I I 


hand y kit ntsir 


Circle No. 16 on coupon, pg. 60 
McKinney Manufacturing Co., 


: Circle No. 21 on coupon, pg. 


ition 


Circle No. 17 on coupon 


merchand! 


' ) 
na Virit 
} 


The Irwin Auger Bit Co., 
ton, On make i\ l rit throug 
1} 
Circle No. 22 on coupon, pg. 60 


Oo 


Cleveland Mills Co., | 
Circ!> No. 18 on coupon, pg. 60 


The Patterson-Sargent Co., 
8th St., Cleveland 14, O1 


‘ 


Circle No. 23 on coupon, pg. 60 


Reo Motors, Inc. 


Circle No. 19 on coupon, pg. 60 


Bolens Products Division, 


ment 
banner 
four line 
explanatory 
uct For more information 

Circle No. 20 on coupon, pg. 60 ie ind 
$149.50 eact indoor, $9.9 
Columbian Rope Co., Aul ore informatior 
Y., has availab lealer Circ 
sortment ofl window pli 
terials including ship cutouts, n Upson Brothers, Inc., 65 B: 
sisal fibres, fold Rochester 14, N. Y., 


bit 


le No. 24 on coupon, pg. 60 


( 


ples of manila and 
ers and pamphlet and a 1 i nent, self-service display 
blue dealer sign. Colorful sales pro construction at no extra 
motional booklets are available on rD-48 Hold-E-Zee screwdri 


various company products. Currently ment. This Tenite display 


SOUTHERN HARDWARE for DECEMBER, 1954 





Stock 
to ix 
marked 
and prix 
sold fk 
Circle No. 25 on coupon, pg. 60 


National Lock Co., 
wil | ! 
new 


cust 


rrir 


Circle No. 2 


Utica Drop 
ana hardy } 
sma 

clear acetate 

and display 

tailers to disp 

hardware in a 

are availab e at co 

for the Wood Scr 

Bolt assortment 

more information 


Circle No. 26 on coupon, pg. 60 


The Dicks-Pontiu;s Co., 
Ohio, has sin e! 
for illust 
offering 





upon, pg. bt 


Peaslee-Gaulbert Paint & Varnis 


Circle No. 29 on coupon, pg. 60 


Atlas Asbestos C< . “ 











LIQUID 
BELT 
DRESSING 


m dine dies. digs 


PIPE THREAD 
NEATSFOOT OILS neat 4 eee CUTTING OIL 


Homogenizred TWO GRADES 
Nat f animal Sulphurized G 
SHAMPOO Prime Lord 
ANIMAL HAIR th 

DRESSING 





Mfg. by SHEPARD LABORATORIES 











ilso PRIME 
COMPOUND 








ACCO AMERICAN CHAINS gaze 


CHAIN 
for Farms, Homes, Industry 4 — 
products and Transportation 





for Steady Profits all year 'round— 


Buy AMERICAN 
Display AMERICAN 


in this sales-making Stand} 


co Sell AMERICAN 


order from your AMERICAN CHAIN wholesoler 


American Chain Division 


AMERICAN CHAIN & CABLE 


yivamea * Bridgeport ?, Connect 
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The Columbiana 1-inch, 
Model-B, Anti-Freeze 
Cam-Lock Hydrant 


. the hydrant with 
thousands of potential users! 
@ Homeowner 


The COLUMBIANA PUMP Co. =... Sumbing! Mitt 
COLUMBIANA, OHIO, U.S.A ntinuous flow 


! water 


Ue 





e heads of axes 
ers, sledges 
llets, hatchets 
nd other handle 
type tools 
vailable in a 
omplete 
range of 
sizes 


Counter 

salesman holds 

36 No. 5 and 24 No. 10 Wedges for fast 
service and impulse sales. 

Rust - resistant, chip - proof pound 
these patented steel wedges into the 
head of any handle-type tool — they'll 
never come out. Z 

8008 


A- PRODUCT OF 


Red Devil Tools. 


IRVINGTON 11, N. J., U.S.A 





R. E. DIETZ COMPANY 
SYRACUSE 1, N. Y. 





Circle No. 30 on coupon, pg. 60 


The Ruberoid Co., 


f VY 
Y 


coun 
For more inforr atilor 


Circle No. 31 on coupon, pg. 60 


Crescent Tool Co., Jar 


available for dealer 
isplay stand 
containing liflere 
0 Two 
commodate« 1X 
ff which the compan 
with a different arrangs 
One tand will accor 
four of these 
lar tand will 
panel 
hese and 
any ix. In addition 
tand the panel display 
used individually, in pairs, on 


} 


or as a window display. Colorful cu 


ut for window displays and en 


velope stuffers also n 
For more information 


lay De obdDtalne 


Circle No. 32 on coupon, pg. 60 


John Sunshine Chemical Co., Inc., 
600-602-604 W. Lake St., Chicago 6 


Ill., includes a large, two-color win 


aow treamer in 
cal 
Ne 


Circle No. 33 on coupon, pg. 60 


Revere Copper and Brass Inc., ! 
111 N. ¥ 


ition 


Circle No. 34 on coupon, pg. 60 


HANSON 
SCALES 


Stondord 
with the 
hardware trade 
for over 


60 yeors 


1 
WEIGHMASTER 
BATH SCALE 

2 e 
UTILITY 
SCALES 

3 e 
RECIPE 
SCALE 


4a ° 3 
NURSERY 
SCALES e 
7 
HANGING 4 
A) 
.) 


BALANCES 
6 . 
POSTAL 
SCALES 


See your 


jobber 


HANSON SCALE CO. (Est. 1888 
Nerthbreok, Il. 








contains 
REAL RUBBER 


Ready to "se 


Cannot warp 
or injure tile 


Fast tack, 
slow setting 


Covers 
150 Square Feet 
Per Gallon 


Tight, perma- 
nent bond. 


Available in 
QUARTS, GALLONS, 
5 GALLONS 


ORDER FROM 
YOUR RUBBER T 
WHOLESALER CEMENT 
or direct 


Generous Sample 
on Request 


CONSUMERS GLUE CO. 


1S1S N. HADLEY ST $T. LOUIS 6. MO 


SOUTHERN HARDWARE for DECEMBER, 1954 








Equipment 
i 








It’s a winter's night, and an angel song. . . a giant star, ; 


a manger, and straw, and swaddling clothes. 


Christmas is a chime . . . a boy soprano, and Silent Night carolers, at 


The First Noel the tinkle of a bell ona sleigh, of a coin in a cup 
Christmas is Dickens, and Scrooge, and Tiny Tim. It’s holly on the door, 

a candle in the window . . . the scent of pine, and the sparkle of tinsel 
Christmas is red and green, and blue and silver. Christmas is white 
Christmas is cards, and ribbon, and tissue paper. It’s a trip home, an open 
latch, and a handclasp. It’s giblets, and biscuits . . . cranberries, and mince 
meat pie. 

Christmas is cold and warmth . . . forgiveness, and a smile 

Christmas is a prayer . . . a renewed plea for an ancient hope 


Earth, Good Will Toward Men. 


gown DEER; . 


JOHN DEERE aay Moline, Illinois Quality Farm Equipe 
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Gordon Nichol, owner of the 
company which bears his name 
here presents a commission check 
to one of his mechanics in poy 
ment for a lead which resulted in 
a sale. Cooperation of mechanics 
has helped company compile ex 
cellent sales record for the year 





Given proper incentives, mechanics can do an ef- 
fective job of promoting equipment. In this com- 
pany they receive a two percent commission on 
all sales resulting from leads they have turned in 











Left, a farmer visits store bring- 
ing with him a newspoper con- 
taining one of Nichol's custom 
forming ads. He contracts with 
Nichols to harvest his wheat 
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Nichol here conducts prospect through his used equipment lot. Many 
such customers visit company as result of selling job done by mechanics 


chanics to aid in selling is sound 
business psychology. He has one 
full-time field Morgan 
Cron, who is doing a fine job of in- 
troducing more and more of the 
firm’s line of equipment through- 
out the territory. But because 
there are some hard-boiled farm 
ers who have more confidence in a 
mechanic’s knowledge of equip- 
ment than a salesman’s, a mechan- 
ic can close sales in some instances 
where there would be no 
all. 

Nichol makes it clear that, as a 
rule, he doesn’t expect his “trouble 
shooters” to close a deal. But when 


salesman, 


sales at 


a mechanic is out on a repair call 
he can do a fine job checking on 
the farmer's need for new equip 
ment 

“IT don’t normally expect a 
mechanic to promote a sale direct 
ly,” Gordon explained. “But if he 
sees it would be to the prospect's 
advantage to buy a new implement 
he indirectly can lay the ground- 
work by casually mentioning some 
of the appealing features of the 
machines we have in stock. I 
make it my own job to follow up 
the leads my shop men develop in 
this way, and every one that re- 
sults in a sale brings the mechanic 
a two percent commission 

“I do not expect the mechanic, 
while on a service call, to even 
suggest a sale unless he finds the 
farmer has completely o1 
made up his mind to buy from 
somebody 


almost 


anyway. The average 
ervice customer would be slow 
call us out on a service lob if he 
thought the mechanic wa 

tart pressuring him to bi 

he got 


if the mechanic casuall 


thing as soon as 


68 


ome superior features of a new 
machine similar to the one he is 
repairing he may build up the 
prospect's buying interest without 
his realizing it. The mechanic's 
judgment on how much more life 
the farmer can expect from his old 
machine, or how much he can af 
ford to spend to keep it in repair, 
also has a lot of weight 

“When the prospect is talking 
directly to a mechanic he feels 
free to ask questions about the me- 
chanical merits of new or recon- 
ditioned old machines we have in 
stock without fear of being pre 
ured to buy The objective way 
explains these 
toward 


service man 
merits goes a long way 
helping the 
mind. The mechanic doesn’t offe: 
to sell, but if the farmer display: 
reasonable interest he may tact 
fully suggest letting me come out 
and talk to him further about it 
Or, the service man may just tell 
me what he has found out and let 
me promote and close the sale 
after he has laid this groundwork.’ 


buyer make up hi 


Custom Harvesting 


There are times, however, aside 
from trouble-shooting calls, when 
a mechanic more directly in- 
fluences a purchase. That’s when 
Gordon Nichol promotes custom 
harvesting —— year, just before 
wheat rvest he runs a one-inch 
ad in the farm page of the Nash 
— Banner saving “Let Gordon 

. 


Nichol Hat ‘our Wheat Crop.’ 


wedge 
makes 
based on 
vested and 
tore A 
$7.50 an acre 
on a farm 10 
Now here 
mechanic gé 
effective work 
for example 
that Nichol 
The mecha 
cutting a few 
smoothly it worl ‘ 
the farmer, “Why do 
pay Gordon Nichol $375 t 
wheat for you when by 
$75 more to that amount 
make a down payment 
combine and own it 
After you cut vi 
can do a lot of 
self and maybe 
pay for it. O1 
to do custom job 
most enough each ye: 
own crop to keep up the | 


and pay for the combi: 


or four years 

That kind of 
sales resistance 
combines and 

To train his 
selling techs 
them ie 
salesman to the manufacture 
neetings held in Louisville 
vear. There the 
about the mechani 
each machine, espe 
stantially changed 
will appeal most to 
himself, holds frequent s 
ings in his own plant 
the shop men participate. In these 
he emphasizes not only the dire 
sales methods of the : 
salesman, but disc 
chanics the proper 


ing to a purchase 
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A repert to you about the TEAMWORK of men and machines 
that helps maintain International Harvester leadership 


New spoke-wheel design 
puts longer life into 
McCormick rotary hoes 


Weedy, crusted fields will get cleaner cultivation, 
and weeder wheels will last longer, do better 
work because of the tough, high-carbon, shock 

resistant steel being used in the new spoke-whee! 
design for McCormick rotary hoes. This new 
wheel is another example of how IH metallurgists 
research men, designers, engineers and manufa 

turing men work together to improve product 
quality and performance, while keeping costs 

a minimum. 


So 


* 


: 

_- 
ate 
* 


ww 


—_ 
v . 
ae 


Weeder wheel spokes are riveted securely into drilled h form two 8-inch spokes 


in the hub in this operation. In earlier operations gh he -d Ga slig ° ‘ jesign f weeder wheels 


’ 
14-ince 


high-carbon steel bors are sheared into 


For more details, write for free 
de tr. Gta ha db vy’ engineering paper New Spoke 
Wheel Design for McCormick 


MeVGb Wet 14 (iegspide 8. 
iry Hoes There is no obliga- 


nd a post « ird with your 
t | fast start— d get the ’ eeds : 
Crops get off to a good clean, fast sta and g ; name and addreas to International 


—when cultivated with the new 4-section McCormick rota , , 
vester ( ompany, | () 


2 

Box 
new-type, deep-penetrating spoke weeder wheels. Whee 
(‘hicago &O Illinoi 


HARVESTER 


. 


emoved from axle and replaced individually at low 


INTERNATIONAL 


ernational Harvester products pay for themselves 3 


swier Trecters ond Power Unite Refrigerators § Freezers 
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FEI Meets in Ch 


Mc TING IN Chicago, October 20 
22 for their 61st annual con 


vention, membe! of the Farm 
Equipment Institute were told that 
continued stability—at near record 
level is the outlook for 1955 


The speaker, Bruce Lourie, vice 


president of Deere & Co. and the 


newly-elected president of the 
FEI, emphasized that “farm ma 
chinery business next year has a 
good chance of being about the 
ame as in 1954.’ Mr 
one of an impressive list of speak 
ers who viewed with optimism the 
immediate outlook 


Lourie was 


industry’ 

Opening the convention, Alva 
W. Phelps, president of the FEI and 
chairman of the Oliver Corp 
tated that research in the farm 
equipment industry must con 
tinue with emphasis on ways and 
means of offsetting labor and ma 
terial cost increases 

Outlining the accomplishments 
of the industry and pointing out 
how it has changed the working 
and living standards of farm 
families in America, Mr. Phelps 
declared that the dollar buys more 
real value in farm equipment than 
it does in almost anything else the 
farmer wishes to purchase 

“I know how much better any 
tractor or any piece of farm equip- 
ment is than its counterpart was 10 
Phelps stated 
‘They are much better, and cer- 
tainly the improvements are com- 
mensurate with the 10 years that 
it took to make them, By com- 
parison with other industries that 


vears ago,” Mr 


produce for farmers, we stack up 
very favorably insofar as product 
improvement is concerned.” 

Discussing “The Outlook for 
Agriculture,” W. I. Myers, dean of 
the New York State College of 
Agriculture at Cornel University, 
stated that farm machinery pro 
ducers, their salesmen, and even 
bankers doing business with farm- 
ers caught in the current price-cost 
squeeze should “brush up on sound 
farm business management prin 
ciples.” 


Farmers’ prices, Dr. Myers said, 


70 


have declined 20 percent while 
their operating costs are down o1 


three percent 


The farmer must watch more 
closely than ever his total invest 
ment in order to maintain a sound 


financial position,’ Dr. Myers said 
Farme! burdened with heavy 

debts are in trouble,” he added 
This situation presents a chal 


enge to machinery producet he 
continued, because hired labor con 
tinues to be the highest priced item 
in farm operations and labor-sav- 
ing machinery can help reduce it 
Although the general economic 
outlook bright, farmers ger 
erally are experiencing the wor 
of the present adjustment, and D1 
Myer forecast extremely com 
petitive conditions for farm equip 


; 


ment companies 

‘The best opportunity for i 
creasing net farm income lies in 
efforts to further the efficiency of 
farm production,” he declared, 
adding that “the successful equip- 
companies will be those 
machines _ that 
savings for 
at the lowest cost of opera- 


ment 

which produce 
make the _ greatest 
farme! 


tion.” 
Stability in 1955 


In his address on the “Industry 
Outlook,” Mr. Lourie stated that 
barring unforeseen changes in the 
international situation it is unlike- 
ly that 1955 will bring either a 
major expansion or major setback 
in business activity. Excerpts from 
Mr. Lourie’s talk are given on a 
following page 

In his talk on “The Challenge of 
Raymond C. Firestone 
executive vice-president, The Fire 
stone Tire & Rubber Co., said that 
many farm surplus problems can 
be solved to a great degree through 
better distribution, the develop 
ment of new markets, and well 
planned and executed merchan 
dising campaigns 

Opening the second day’s ses- 
sion, Leonard J. Fletcher, vice- 
president, Caterpillar Tractor Ci 





Bruce Lourie 


poke on the ibject, “I Yi 
Corporate Citizenship Showing? 


Mr. Fletcher 


pointed out that 


each of us should add to his jolt 
this one of developing understand- 
ing friends for our industrial way 


of life.” 
Fletcher told the assembled dele 
gates that industry should take its 


proper place in each community 


“A corporate citizen differs little 
from the individual citizen,” he 
said, adding that “it is the opinion 
of a growing number of American 


business institutions that the « 


poration, as it lives in any con 
munity, has responsibilities and a 
great concern fo! \ t ffect 
schools, hospitals, parks, streets 
civic organization anything 
else that makes a city ‘attractive’ 
or ‘unattractive’ as a _ place 


which to live and do busine 
Speaking on “The Dealer's Re 

sponsibility,” C. E 1] 

president of the NRFEA 


that the farm equipment retailer’ 


main responsibilities tod ire ft 
his community, his customers, h 
employees, and his manufacturer 
‘If we are going to fulfill « 
responsibilitie ti ir custome! 
we are going to need eve bit 
help that we can muster, and the 
best source of that hel; I 
our respective manufacturers.’ 
(Continued « page 8&4 
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BOOST SALES BY BOOSTING 
Yardley Llearsgireaim Plastic Pipe 


{wiN-Du- Tt = 
] 1S SWELL L/ 

















EIN | Wi Sion 
| oy < NE TOLD ME wie STARTED To Tee 
ead {. npout Wee PLASTIC ¢ owns ABT tote y 
HAD IT IN ) 
WN Geo YEARS: 
wow L WANT A 


COMPLETE WATER ) 


-p 
‘S ! SYSTEM: 
~ = 


1 WON'T HAVE 

€ CARRY WATER 
% MY GARDEN 

NOW. 


A, 


= 
The average farm needs up to 1500 « 
feet of cold water lines, according to 





recent surveys. Why sell just pump 2@ 
pipe when you can sell an entire 


system? Suburban homes and golf HOUSE WILL BE 
courses use plastic pipe, too. Build a BETIER THAN 


big, profitable business with quality 


ClearStream PressuRated pipe . . . the EVER’ /YARDLEY PLA STICS CO. 


brand that’ -sold b istent 
som por nen , ee 142 PARSONS AVE., COLUMBUS 15, OHIO 
RENT SHVSNING. In Canada: DAYMOND CO., Ltd., Chatham. Ontaric 

Export Sales: F. & J. MEYER, 115 Broad St., New York 4. U.S.A 
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From a manufacturer's viewpoint 


The Industry Outlook 


By Bruce Lourie” 
President 
Farm Equipment Institute 

















Pe US take a look at both the tion have been a particularly im tained, aided by somewhat stronge 
outlook for 1955 as well as the portant facto! during 1954. The foreign purchases of some con 
more important long-range outlook 1954 total is the eighth consecutive modities. Total marketings will be 
for our industry record for construction expendi about the same as in 1953. C 
To look at the immediate yea tures marketings have been down slight 
ahead and do any predicting even Now how about the general out ly but livestock marketings have 
In general terms requires a brief look for 1955? The outlook f nereased over vear ago levels 
look at where we are 1955 is for continued stability. The Prices received by farmer! wil 
How about the yeal 1954”? Sta accumulated consume! demand erage il t three percent i 
bility at near record levels has have been largely satisfied and than during 1953, due mainly t 
been the outstanding feature of the rapid purt in population lower livestock prices. Prices paid 
overall economic activity during ‘rowth may slow for a time a by farmers will average one to tw 
the current vear. Economic activity fewer new familie are being percent higher than last year due 
in the U. S. during 1954 on the formed by the children of the t higher family liv cost 
average will probably be the sex smaller depression era families of Prices of production ite) ll 
ond highest on record. Of greatest the 1930's. For the long pull, the average about the same 
psychological importance is the population growth curve is con Cash receipts from farm ma 
tability of prices stantly upward and is one of the ketings are expected to total abs 
Gross National Product the biggest reasons for optimism a $30.3 billion, down four percent 
sum of all spending by consumers far as our industry is concerned from the $31.6 billion realized 1 
private businesses and _  govern- The likelihood of a major set 1953. Net income, after deduct 
ments—declined during the last back to the economy is small in of production expenses, will prob 
half of 1953 and the first quarter view of continued international ably decline at about the ame 
of 1954 from the peak reached in tension Unless international rate, reaching $12.3 bil con 
the first half of 1953. but there agreement on arms limitation is pared with $12.8 billion in 195 
after rose gradualls Reduced reached soon, further strengthe In a nutshell, that about the 
spending by governments and ing of our military is likely story agricultural] peaking f 
lower private investment outlays 1954 
were responsible for the dip in Stable Incomes What can we expect for agricul 
total spending in late 1953 and ture in 1955? Total demand fo1 
early 1954. Continued high con Stability of consumer incomes farm products should be about the 
sumer spending resulted in main- and expenditures will be a major same during 1955 as in 1954, dus 
taining overall economic activity factor in maintaining current to continued high level busine 
Personal incomes after taxes levels of business activity. Capital activity and relatively stable pe 
have continued to rise, though very expenditures for modernization of onal incomes 
gradually, throughout 1953 and plants and equipment will un- Total production and market 
1954 and account for this stable doubtedly continue large and the ings will probably decline me 
high consumer spending demand for new housing will be what in 1955, primarily as a re- 
Expenditures for new construc- augmented by the need for large sult of more stringent government 
homes. Defense spending by the controls on productior During 
federal government has_ show! 1954 acreage allotments were a 
signs of picking up recently. State plied to wheat, corn, cotton, tobac 
eis enticte fa based on encerpts and local government outlays for co and peanuts, and marketing 
from an address given by Mr. Lourie new schools and highways will quotas were in effect for wheat 
at the recent convention of Farm continue to stimulate activity i cotton. tobacco and peanuts. Simi 
Equipment Institute held in Chicago the construction industry lar controls will be in effect 
The nawiy-clected president of the In agriculture, the overall de- 1955 and in some cases may b 
is vice-president in charge of sales for mand for farm products during the more restrictive 
Deere & Co., Moline, II] current vear has been well main (Continued on page 89 
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.-- when you're teamed 


“~-Doexr <"oOmrsg 








with a 


FAST-GROWING LEADER 


M ASSEY-Harris’ “look-ahead” policy ex 

plains why it has become the farm equip 
ment industry’s fastest-growing leader oO 
graphically illustrated above 


It’s a policy that searches out new and 
better ways to handle farm work to 
lighten the farmer’s job and make his time 
more productive, more profitable 


To Massey-Harris dealers it has meant a 
continuing parade of new and better product: 
with more sales appeal more features and 
idvantages farmers need and look for 


It likewise has given dealers an unsurpass 
ed opportunity to move machines to 
build greater profits . to enjoy the repeat 
sales that satisfied customers promot 


The end result is, of course, that this de 
er-manufacturer teamwork has raised Massey 
Harris to one of the top full-line implement 
companies in the world i growth th 


promises a future even more secure 


More and more dealers find it pay 


team up with Massey-Harri the industry’ 
There may ty i de iler 


ship open in your area now, | complete / - 7 


Harris Branch 
at 


nearest you ¢ 


’ 
MASSEVY-HARRIS - 


Tractors In 62 models 
Quality Avenue, Racine, Wisconsin 


fastest growing leader 


information, \ ey 


6 power tires 


BRANCHES AT 


Atlante, Ge Baltimore, Md Batovic, N. Y Celumbus, Ob 

Des Moines owe, Farge, N. D 
Ind Konsas City, Kon Memphis, Tenn Minne 
City, Obl Omeheo, Nebr Pertiond 
Sub-bronches 


Dolias, Texas; Denver, Col< 
Indianapolis 
opolis, Minn; Okiahome 
Ore; Racine, Wis, Springfield Stockton, C« 
Amorilio, Texas; Enid, Okla; Harrisburg, Po; Los Angeles, Ce 
St. Lovis, Mo.; Wichita, Kon 


KEEP YOUR 
EYE ON 


. < movr C 
or py type 
a“ 


\ ' i 
4 a _ , als 
| BA: 
Sa) ts oe Oi 4 
; - . T or unted Sell -Propelied 


ee ee agine-driver ers Behind Corn Pickers 
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Prices of farm machinery and 
equipment, in 1954, according to 
the Department of Agriculture, 
are about the same as they were 
on Janucry 1, 1951 and are ex- 
pected to continue at about 
present levels throughout 1955. 





Percent of realized 
gross farm income 
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USDA Reports on the 1955 


Outlook for Farm Equipment 


THERE WILL BE an ample supply 
of farm machinery, equipment, and 
all other types of farm production 
items in 1955. And the probability 
now is that rates, which 
to slide slightly in 1954, 
will move to a still lower plane in 
1955 

However, the farmers’ position 
will change but little. A smaller 
volume of marketings together 
with somewhat lower prices will 
mean a continuation of the 
price squeeze the farmer has ex- 
perienced for the last two 
according to information given in 
the recent issue of The Farm Cost 
Situation, published by the De- 
partment of Agriculture 

The government publication 
points out that the supply of farm 
labor virtually 
tion items will be sufficient to 
demand in 1955. “Supplies of 
workers available for farm work 
next vear are expected to continue 
generally However, the 
‘round 


cost 
tended 


cost- 


vears 


all produc 
fill 


and of 


adequate 
supply of experienced vear 


worke! probably will remain 
tight.” 

The publication states that farm 
wage rates have eased off in re 


74 


cent months, particularly in 
South and Southwest. For farme! 
who have experienced a_ steady 
farm rates 
the war, the publication 
long-waited-for news 
“the easier farm labor supply may 
well continue into 1955. Farm 
wage rates probably will average 
slightly less in 1955 than in 1954 
“Despite the 


rates 


rise in wage since 
close of 


has some 


decrease 
to be 
other 


rela 


recent 


farm wage continue 


higher than cost rates of 
farm inputs compared with 
tionships before World War II 
Additional mechanization of c« 


tain farm operations will pare ec: 


‘ 


per unit over a period of year 
Farm Machinery 
Prices of farm machinery and 
equipment, excluding cars and 


trucks, are about the same as the‘ 


were on January 1, 1951, and they 
ire expected to continue at abi 
present levels throughout 1955 
They ire now about dout le the 
1935-39 average prices and al 
14 percent above prices prevail 
June 1950 
‘Although retail prices quoted 


the 


the 


by farm machinery 


changed little since J: 


many dealers have 
concessions especially 


of increased allowanc 


ins. The most liber 
have been offered i 
farm incomes have | 


cause of drought or « 
and where 
hands have been unu 

“Substantial disco 


offered 


inventorle 


ay be somew! 
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THE FINEST SINGLE RAM CYLINDER 
HYDRAULIC LOADERS EVER BUILI 










The same day-in and day-out depend- 
ability found in the famous “double- A - HORN 
ram” (high reach) hydraulic loaders by 

, S 


Fit more than 100 
different tractors! SS 

. and every loader , Manure Bucket 
customer will want sev- . “>: 
eral of the TEN inter- 





A changeable Dirt Bucket 

h f ATTACHMENTS sy] Snow Scoop 

i * oll / . A , 
Another addition to the New Izza-HORN line ef st 


Model ‘'40"' for short wheel-base tractors 










a. aa prospe a : i ho on Vm : apes New : ne x emer : ~S) 
“ ecigned for shorter whe 1 up on y ween Pops - 
~ pes Br Leader Boom 
Spon cccpe. Py = 
: NEw JpEA Grapple Fork = mT 4 ; 
NEw]pra FARM EQUIPMENT COMPANY ae 
AVEO 





: i) Push-off Stacker 
aaa COLDWATER, OHIO, U.S. A. > es 
. Buck Rake 





A dealer doesnt have to 











Below: This well-equipped service department is 
kept busy. North Shore maintains a fleet of five 
trucks, both for delivery of new equipment and free 
pick up and delivery of equipment needing repair 


= One man is always in the field on a full time basis. 


Ml Above: Today's North Shore Tractor Sales 
headquarters, built about two years ago on Highway 
31, northwest of Muskegon. Organization consists of 
four salesmen (including Huntoon), one parts man, 
three mechanics and field service men, an office man- 
ager, bookkeeper and a janitor. It's a closely knit 
team, where every man who shows real interest in 
the business has a chance to share in its earnings. 


Left: Part of North Shore Tractor’s showroom. Wood, 
Huntoon, as shown here, never misses a chance fo 
a good talk with customers. “One person”, he says “will 
give you information which may help someone else 


—and when you pass it on it helps you.” 


Below: Like any successful dealer, Nerth Shore Tractor 
Sales gets a lot of trade-ins. Here are some of them 
lined up for quick sale alongside the showroom, Used 
Fords move extra fast, but North Shore does a good 


job with competitive makes, too. 
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Says 


Woody Huntoon, Pres. & Mgr., 


North Shore Tractor Sales, 


North Muskegon, Mich. 


I was eight years ago that “Woody” Huntoon 
opened his own Ford Tractor and Implement dealer- 
ship in North Muskegon, Michigan. That first home 
of North Shore Tractor Sales wasn't much of a place 
—little more than a service shop. When we asked 
Woody for a picture of it, he said he'd never figured 
it was worth photographing! 

And there wasn’t much about that dealership in 
1946 to suggest the size of business and the organiza- 
tion Woody Huntoon and his two partners, Pete 
Kroeze, Sales Manager, and Harold Milkamp, Office 
Manager, would be heading up by 1954. 


Father Sometimes Knows Best 

It was from his father, also a farm machinery dealer, 
that Woody learned the simple principle to which 
he credits much of his business growth and success. 
“Good service and a stock of parts to take care of 
all the equipment your customers have in the field”, 
advised the elder Huntoon, “are not only the solemn 
responsibility of any farm equipment dealer, but 
the secret of success in this business.” 

Judging by the present status of North Shore 
Tractor Sales—and Woody's accomplishment in 
winning the award as 1953 Outstanding Dealer for 


his Distributor’s territory—father knew what he 


was talking about. 


Tractor-Distributor Cooperation is Big Difference 
“My dad handled another line of farm equipment 
and I worked for him as a youngster”, says Woody 
Huntoon. “The big difference I see as a Ford Tractor 
and Implement dealer today is the constant and 
unfailing cooperation I get, both from the Tractor 
and Implement Division of the Ford !Motor Company 
and our Distributor. 


“Everything I could need, and more than I could 
possibly think of myself in the way of helpful 
suggestions in sales planning, sales and product 
training, service instruction, accounting and 
management methods, personal cooperation and 
inspiration are available to me and all of us here, 
24 hours a day, 365 days a year. Believe me, a dealer 
doesn't have to go it alone with Ford!” 

And that, as Woody Huntoon points out, is one 
of the many great advantages in being a Ford 
Tractor and Implement Dealer in today’s hotly 
competitive market 


TRACTOR AND IMPLEMENT DIVISION 
FORD MOTOR COMPANY 


EELVVai v9 
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MOST u 


H.R HOURS 


The Cooling System Advantages of Wisconsin Heavy-Duty Air- 
Cooled Engines are so outstanding . . . both as service features and 
sales features .. . that these benefits alone should convince the 
most skeptical customer that any Wisconsin-powered machine is 
his best buy. Call attention to these facts: 

AIR-COOLING automatically takes care of all cooling problems. . . 
does away with the danger and damage of freeze-ups in cold weather 
or hot-weather dry-ups. 
AIR-COOLING is foolproof . . . 
forget or neglect. No costly replacements because 
to put water or anti-freeze in the radiator. 
AIR-COOLING prevents costly engine failures and replacements 
caused by heavy deposits of alkali in radiator, water jackets and 
heads . . . in those areas where alkali is a serious water problem 
AIR-COOLING eliminates no less than 26 separate parts that are 
generally required for a liquid-cooled engine . including radiator, 
water pump, fan, fan belt, gaskets and other parts and fittings. Why 
pay for all these unneeded parts that can be sources of trouble and 
expensive layups and replacements? 

AIR-COOLING as supplied on ALL Wisconsin Heavy-Duty Engines 
is handled efficiently at all seasons by ONE SIMPLE CASTING... 
actually the flywheel itself, of which the powerful fan is an integral 
part . . . working in perfect co-ordination with scientifically designed 
cooling fins cast into cylinder blocks and heads and carefully engi- 
neered baffled air shrouding. Wisconsin Air-Cooled Engines will 
operate efficiently at atmospheric temperatures up to 140° F., or at 
extreme sub-zero temperatures. 

AIR-COOLING provides trouble-free cooling even under extremely 
dirty field conditions, when engine is equipped with our specially 
designed, self-cleaning ROTATING SCREEN — available as op- 
tional original equipment. 

AIR-COOLING saves weight and saves space — compact design per- 
mits convenient mounting of engine on equipment; elimination of 
liquid coolant and incidental parts reduces weight to a minimum 
without sacrificing heavy-duty ruggedness. 

And finally . . . WISCONSIN AIR-COOLING gives you Sales Power that helps you sell 


every kind of equipment powered by a Wisconsin Heavy-Duty Air-Cooled Engine. You 
can't go wrong when you handle Wisconsin-powered farm equipment lines! 


there is nothing for the operator to 
“someone forgot” 











Open view of the powerful flywheel-fan on multi- 
cylinder models. Note depth and ‘‘scoop"’ design 
of fan blades integrally cast as part of the 
flywheel. No delicate ports to invite damage. 





Specially Designed Seif-Cleaning ROTATING SCREEN 
over flywheel-fan intake opening, mounted direct 
ly on flywheel. Centrifugal force automatically 
throws off straw, hay, weeds or other trash that 
may come in contact with screen during field oper 
ation of equipment. Prevents clogging of fan, cool 
ing fins and shrouding boffles. Rotating screen 
supplied as optional equipment when specified 
on factory orders 





Flywheel-fan showing simple, foolproof method of 
mounting Rotating Screen by means of stud bolts 
oanchored in flywheel. Crankshoft collar provides 
snug closure at center without interfering with 
monval cranking 





WISCONSIN MOTOR CORPORATION 


World's Largest Builders of Heavy-Duty Air-Cooled Engines 
MILWAUKEE 46, WISCONSIN 
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The Outlook for Agriculture 








FARMERS’ CASH receipt fron 
marketings in 1954 probably wil 
total around 30.2 billion dollars, « INCOME 
four percent below receipt 1 OF FARM 


1953. This estimate is made in the 


current issue of The Farm Incom OPERATORS 


Situatior published by the De- 
partment of Agriculture. The total 
volume of farm marketing 
about equal to last vears rec 


volume, but prices of farm f 





are aver: 
er. The publication goes on to state 


that 





Cash receipts from livestock and 

L- : ’ 1 * 
livestock products total about 16.9 
billion dollars, 2 percent less thar 


the estimated cr 
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New officers of the Farm Equipment Wholesalers Association are, left to 

right: Hugh T. Lindsay, advisor; G. W. Hammons, director; R. J. Hamilton, 

secretary-treasurer; H. C. Tharpe, second vice-president; Robert L. Shan- 

non (standing) executive secretary; C. R. McMicken, first vice-president; 
and A. D. Byerline, president 


Farm Equipment Wholesalers Hold 
Annual Meeting in Chicago 


A D. BYERLINE, president of 
e General Implement Distrib- 
utors, Inc., Salt Lake City, Utah, 
was elected president of the Farm 
Equipment Wholesalers Associa 
tion at its meeting in 
Chicago on October 13-15 
Byerline, who is 
fourth year as a director, was 
elected to the board first in 1951 
His firm was elected to member 
ship in the organization in 1947 
R. J. Hamilton, president of 
Hamilton Equipment, Inc., Ephra 


annual 


serving his 


ta, Pa., was elected a new membe! 
of the board of directors Re 
elected directors in addition to 


3yerline were C. R. McMicken 
vice-president of B. Hayman, Inc., 
Los Angeles, Calif.; H. C. Tharpe 
treasurer and general manager of 
Lovett & Tharpe Hardware Co 
Dublin, Ga.; and retiring presi 
dent G. W. Hammons, president 
and manager of Price Bros. Equip- 
ment, Inc., Wichita, Kansas. 

McMichen was elected first vice 
president, Tharpe 
president, and Hamilton secretary 
treasurer 

Four new members were ad 
mitted to the Association just priot 
to the annual meeting to bring 
membership in the United States 
and Canada to 67 firms, Executive 
Secretary Robert L. Shannon an 


second vice 


nounced 
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New Canadian members are 
Calgary Farm Machinery Ltd., 
Calgary, Alberta; United Machine 
Distributors, Ltd.. Lethbridge, Al- 
berta; and Tractools Ltd., Toronto, 
Ontario. The new United States 
member is King Sales Co., Mem- 
phis, Tennessee 

The FEWA, which maintains of- 
fices at 1011 Lumber Exchange 
Minneapolis, Minn., was organized 
in 1945 by leading independent 
farm equipment wholesalers of the 
United States. Membership was ex- 
tended to Canada last spring with 
the approval of H. L. Turner: 
(Wholesale) Ltd., Blenheim, Ont 


Factory Days 


The association conducts semi- 
annual meetings which culminate 
with two Factory Days during 
which representatives of short line 
and specialty farm equipment 
manufacturers are enabled to in- 
terview FEWA members following 
a schedule arranged earlier during 
the convention. 414 factory execu- 
tives representing 224 companies 
were registered for the 1954 FEWA 
Dating Party and Factory Days 
held at the Hotel Knickerbocker 
during the convention. 

66 FEWA members companies 
were present represented by 133 


men 


A Report on the Outlook 
for Agriculture 


(Continued from page iy) 


farm mortgage interest payments 
and livestock p irchases 
Farmers’ realized net income in 


= } 
1953 the difference between real- 


\ 


ized gross income and total pro- 
duction expenses—is estimated at 
close to 12.5 billion dollars. Real 
ized gross income is down 1.3 bil 
lion dollars, expenses only a half 
billion. Consequently, realized net 
income is down 800 million dolla 
or 6 percent, from the revised esti 
nate of 13.3 billion dollars for 
1953 

Present prospects are for some 
further decline in cash receipts 
from farm marketings in 1955 
Prices of farm products are ex- 
pected to remain close to present 
levels, on the average. but the to- 
tal volume of marketings probably 
will be a little smaller than this 
year’s record volume. Smalle 
wheat and cotton 
prospect as a result of acreage re 
strictions; the support price for 
1955 crop wheat is 
lower; and 1955 corn marketings 
mostly from this year’s small crop 
will also be down 

Changes in cash receipts from 
livestock and livestock products 
will probably be relatively small, 
as both prices and marketings on 
the whole are expected to remain 
fairly stable for this group 

Realized gross farm income may 
be moderately lower next year, in 
about the same proportion as cash 
receipts from How- 
ever, some further decline in total 


crops are in 


moderately, 


marketings 


expenses also is ex- 
Small declines in 


production 
pected in 1955 
depreciation 


offset bv con 


rents and charges 


may be largely 
tinued increases in property taxes 
and interest payments, so that the 
overhead items as a whole prob- 
ably will be down only slightly 
But farm wage rates and prices 
paid for some production items 
may ease further in the coming 
year, and farmers will probably) 


lavs for many 


reduce their cash outl: 
of the current operating expenses 
in line with 

prospects for next veal 


With gross income and expenses 


lowered production 


both expected to be a little lowe: 


in 1955 than in 1954, farmers’ 
realized net income next veal 
should be somewhere near it 
present level. The chances are 


however, that reduced expenses 
will not fully compensate for the 


expected decline in gross income 
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Fig. 4920 


“MARVELETTE” wien “MINIJET” 





Fig. 1975 
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“CUSHIONETTE” 


in Quality Water Systems 


“MARVELETTE” meets the demand for a quiet, smooth-running shallow 
well water system of top-quality construction at a moderately low price. There 

















are “cheaper” water systems on the market but none that can match the 
Deming “MARVELETTE” for reliability, low cost operation and long life. 
Capacity is 250 gallons per hour. 







“CUSHIONETTE?” is a complete, packaged water system for shallow wells, 
No extras to buy. Exclusive feature is an extra-heavy rubber air tube inside 







the tank. This prevides a positive air cushion constantly. No air pump or air 





control is used. Quiet operation is a feature. Compact in size (only 16” x 21” 
overall) the “CUSHIONETTE” is powerful and highly efficient. Capacities 
range up to 684 gallons per hour. 








“MINIJET” is a convertible, jet-type, “packaged” water system, complete 





with 12-gallon tank, ready to install. (For greater storage capacity, the 
“MINUET” is available with larger tanks.) Quickly convertible for shallow 







or deep well service. Can be used for two pipe or single pipe installations. 





A wide range of capacities are available up to 900 gallons per hour. 












THE DEMING COMPANY 519 BROADWAY, SALEM, OHIO 








THE MOST COMPLETE LINE OF PUMPS FOR FARM AND HOME! 


DEMING 






SOUTHERN FARM EQUIPMENT Section for DECEMBER, 1954 





MM Announces New GB 
Tractor in Production 


THE NEW 5-PLOW GB tractor for 
gasoline and LP gas fuels is now 
in production, according to _ its 
manufacturers, the Minneapolis- 
Moline Co., of Minneapolis, Minn 
Greatly increased horsepower, 
stepped-up speeds, higher  op- 
erating efficiency, more ease and 
convenience for the operator to- 
gether with fenders newly de- 
signed for his 
among the outstanding values of 
the new GB as pointed out by the 
company. 

Power ratings, estimated by MM 
engineers, are: 74 belt hp and 64 
drawbar hp on the LF gas model; 
70 belt hp and 61 drawbar kp on 
the gasoline model GB. The 4- 
cylinder engine has 45%” bore, 6” 
stroke, and piston displacement of 
403 cubic inches. 


protection are 


Forward Speeds 


The five forward speeds are in- 
creased to 2.7, 3.8, 4.4, 6.3. 14.8 
mph, with reverse speed of 2.1 
mph 

Normal governed speed is in- 
creased to 1300 rpm from 1100 
rpm. Compression ratios are 8.1 to 
1 in the LP gas model, and 5.75 to 
1 in the gasoline model. Pistons 
are of aluminum, with one oil and 
three compression rings 

The new over-center clutch has 
two drive plates to increase the 
capacity and prolong the life of the 
clutch. The heavy-duty §trans- 
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mission is of new and improved 
design 

The wide, enclosed platform of 
the new GB tractor is said to af 
ford greater protection to the op 
erator, as do the _ full-crown 
fenders. The swinging seat allows 
ample room for the operator when 
he stands. Improved suspension of 
the MM “Flote-Ride” seat is de 
signed to make a smoother ride 

Live power take-off is now avail 
able in the new GB tractor, in ad- 


dition to regular PTO. Without 
touching gear-shift or tractor 


clutch, the operator can stop the 
tractor’s forward speed and keep 
the PFO running, the manufac 
turers state. A clutch-type belt 


pulley will be available with pulley 
speed (governed under load) at 
741 rpm, and belt speed of 3110 
feet per minute 

Standard tires are 15-34 on 14” 
rims. Also available are 18-26 tires 
on 20” rims. New split-type rear 
wheel hubs are said to assure solid 
clamping to the splined rear axle 
for fast, easy changing of wheel 
tread on varying field jobs 


Depth Control 


MM’s new hydraulic depth con- 
trol allows adjustment of working 
depth of pull-behind units. A 
small thumbscrew near the tractor 
seat can be set to limit the travel 
of the hydraulic piston to any de- 
sired depth of operation. A built- 
in over-ride allows the use of full 
piston stroke when needed 

Working visibility is afforded by 
the ‘“‘vision-lined” design of the 
new tractor and double-dise brakes 
on the differential countershaft as- 
sure quick, smooth stopping and 
permits shorter turns, the manu 
facturers state. Brake pedals ex- 
tend up through openings in the 
platform and can be operated in- 
dividually or together 

Controlled cooling: 
blocks cast in pairs; convenient 
controls; roller drawbar with 25 
swing; 12-volt ignition; “split- 
beam” headlights and combination 
rear flood light and tail light; oil- 
wash air cleaner; full-flow force- 
feed lubrication; and MM “Uni- 
Matic” hydraulic power with safe- 
tv lock-out are other features of 
Minne- 


cylinder 


the tractor described by 
apolis-Moline 


Badskey Elected President 
of Allied Manufacturers Group 


LORIN J. BADSKEY, L.M.L. Engi- 
neering and Manufacturing Co 
Columbia City, Indiana, was named 
president of the Allied Farm 
Equipment Manufacturers Associa- 
tion at its annual convention 
October 11-13 at the Knicker- 
bocker Hotel in Chicago. The con- 
vention was held simultaneously 
with that of the Farm Equipment 
Wholesalers Association 

Other officers named for the en- 
suing year were: vice-presidents, 
C. C. Keller, Empire Plow Co., 
Cleveland, Ohio; W. A. Matheson, 


Portable Elevator 
Co.. Bloomington, Illinoi 
tary, N. J. Dalton, Hydraulic Tool 
& Equipment Co., South Gate 
Calif.; treasurer, Dan Johnsor 
Harriman Manufacturin; C 
Chattanooga, Tenn 

Speakers at the convention in- 
cluded Ernest T. Baughman, as- 
sistant vice-president of the Fed- 
eral Reserve Bank of Chicago 
Elmer Hummer, president of the 
NRFA; and Allen B. Kline, presi- 
dent of the American Farm 
Bureau Federation 
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<3 spreading 


Mount Vernon's growth means more profits for you 








Sure, we're proud of our new plant which for band or row dressing. And every 206 


will enable us to meet the increased demand Spreader is guaranteed under factory-registered 

for Mount Vernon Implements. But 

Aroidcer f ir new nr oF f Sr r "oer ma P 

ages igyetee ag emer peOes OE Mount Vernon's sturdy dual-wheel farm wagon, 
' = , VeTMnon QuUuai-wi i 1 tilt-bed 1le-axle trailer with a 1Y icity of 

tarm wagon that made this expansion ! es f r 8 I} jepending on axle position, is 









In case you haven't heard about it, the Mount Here’s your chance for greater profits by capit 
, I spreads from 40 to 8 1D. per acr ulizing on the growing interest in Mount Vernon 







j-pr Implement 


Mount Vernon 
Implement Company 


Norwalk, Connecticut 


Mount Vernon Implement Co 







Norwalk, Conn 





Please send me complete information about a Mount Vernon 









dealership [] 
F please check) 
torsh p 







as au Gee Gee Ge ee | 
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Pla 


net Jr. 





For every cultivating 
use... hardened and tempered 
with the exclusive Planetizing 
Process. Triple sales opportuni- 
ties in Planet Jr. sweeps for 
each of the three methods of 
cultivating 








HIGH SPEED 5 to 
7 miles per hour 
“SPDE" 4°’ to 24"’ 


MEDIUM SPEED 3 
to 4 miles per hour 
Tractor’ 6°' | 
to 24° 


LOW SPEED | to 2 | 
miles per hour 
“Crown” 4°’ to18"’ | 


THERE ARE MORE THAN 200 
SIZES AND SHAPES IN THE FULL 
PLANET JR. LINE! 





ry 


Write for special Steels catalog 


S. L. ALLEN & CO., Inc. 
3421 N. Sth Street, Phila. 40, Pa. 


See opposite page.| 





Papec Eight-Bale Hay 
Lift Now Available 


A NEW eight-bale Hay Lift 
placed on the market by Papec 
Machine Co., Shortsville, N. Y., is 
said to provide a means of han- 
dling baled hay with a minimum 
expenditure of time and labor. The 
Papec Lift takes eight bales at a 
time from load to mow. 

According to the manufacturers, 
it is simple to operate, works on 
gin pole or stacker, and may be 
used with any hay carrier. Frame 
is tubular and angle steel and tines 
are 58” carbon steel, 10” long. The 
Lift weighs 70 pounds 


With Incentives, Their 
Mechanics Sell, Too 
(Continued from page 68) 


inquiring about a used machine of 
that type and has just about that 
much money to spend for it. Such 
swapping of experiences has made 
the Gordon Nichol business con 
ference one of the important fa 
tors in its success 

During the past vear the Gordon 
Nichol selling plans have sold 60 
new tractors, 60 used ones, many 
combines, pickers and other powe! 
farming implements. The company 
uses regular newspaper advertis 
ing in both Nashville papers, in- 
cluding the weekly farm page ad 
mentioned. A one- to 
appears on the 


previously 
three-inch ad 
sports page each Tuesday 

Like other dealers. Gordon 
Nichol has to contend with the ex- 
cessive allowances often made by 
competing dealers, some of whom 
have closed sales he couldn't have 
closed without loss. He insists he 





is not In business for his health 


However, he is a participant in a 
plan that helps to minimize this 
problem. The Ford dealers of 
Tennessee have formed a state- 
wide organization that meets once 
a month. Here, they 
gether the problems peculiar to the 
implement field in general and 
their own brand in particular 

gut the group discussion pro- 
vides guidance and help in keep 


di cuss to- 


ing transactions on a reasonably 
profitable basis 

One of the best results of these 
tate-wide meetings, however, is 
the opportunity to swap supplies 
By talking with other dealers at 
these meetings a dealer may find 
that another is short on the very 
machines on which he is over 
stocked. So he reduces his inven- 
tory on that item 
other equipment on which he 


+ 
nor 


+ 


FEI Holds Annual 
Meeting in Chicago 


(Conti ed fron 


ae 

In another: addre I The 
Crises of Our Generatior Di 
George S. Benson, president, Hard- 
ing College Searcy Arkansas 
stated that America’s heaviest lia- 
bilitv, as it faces 
world Communism, is lethargy, not 
illiteracy, nor the lack of intere 
among its literate citizens, but the 
lack of understanding of 
ple facts of economic and politica 
life throughout the world 

Adding that he believed the 
crisis of our generation has ar- 
rived,’ Dr. Benson said, “the fate 
of Christian civilization, our future 
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reedom, prosperity and happiness 
our very lives—depend upon 


how America meets this crisis 


Dr. Benson said it was his be- 


lief that one of the key factors 
which will determine the fate of 
America, and the world, is this na 
tion’s ‘ability o1 inability to 
awaken its people, young and old 
to the facts of life in today’s world 
ol idex logical contusion al i 


preading 

To offset Communist and Social 
ist propaganda, Benson stated that 
he has been adv cating all ove! 
America for 15 yea! that “we 


vaccinate the school children and 





—_— 
a 
— 








—— 
—— 
—— 
—_— 


college youngsters of America with WITH 


— 
an understanding of our way of ‘ 
life, thus making them immune to 
the left wing propaganda.” 
Members of the FEI followed the 1 
¢ 





-— 
—— 
— 
—_—— 
—— 
—— 











recommendatior of the nom! Sh oa ce dl co 

nating committee and elected a De me 

president Bruce Lourie, vice presi Th 0 td ‘ A lj 

dent ales, Deere & C Frank H e H OOF ower pp ance 
Hamlir president and general 

manager, Papec Machine Co., suc- 

Sawa | THE FULL LINE 
the FEI’s executive committee 





The wide choice the right choice that’s what Planet 






Jr. offers your customers. That's what assures you of closing 






more sales because you satisfy more users’ needs with 
Rocklin Designs New the Planet Jr. full line 
Heavy-Duty Bumper . : ee 


SUPER TUFFY —Tolty's | 


ther 











with new fe 





tures, ond more powe 





The | Qn nit designed 






¢ ’ je t ’ e. 








FOR EXTRA SALES... EXTRA PROFITS: 











© Rotary Tillers * Power Sow * Snow Plows ond : 
© Cultivotors ® Reel Mower Hitch Graders 
© Seeders ® Rotory Mowers 






* Riding Attachment 


FINEST IN THE FIELD 





¢ Hauling Carts © Fertilizers 







ond many others. Write for full information 


S. L. ALLEN & CO., Inc., 3421 N. Sth Street, Phila. 40, Pa. | 


See opposite page 
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Lilliston Implement Markets 
New Fertilizer Distributor 


THE NEW SPRED-ALL fertilizer 
distributor manufactured by Lil- 
liston Implement Co., Albany, Ga., 
is being marketed throughout the 
South in three sizes. Designed for 
the application of lime, fertilizer 
and other farm chemicals, the 
Spred-All also sows grass or grain, 
sidedresses row-crops. 

Outstanding features, as pointed 
out by Lilliston, are the Spred- 
All's” roller-mounted removable 
slide, extra-heavy steel hopper 
construction, weather-tight hopper 
lids, and a permanent-lubricated, 
positive-thrust agitator system 

Lilliston officials state that the 
agitator operates in such a man- 
ner that chemical materials are 
distributed uniformly, regardless 
of condition, for an application as 
light as eight pounds per acre or 
as heavy as 8,800 pounds per acre. 

Catalog material on the new 
Spred-All is available from the 
company. 


* 


Schultz Field Chopper Is 
Multi-Purpose Machine 


A NEW multi-purpose field chop- 
per and stalk cutter is announced 
by L. H. Schultz Manufacturing 
Co., Rochelle, Ill. It consists of a 
basic unit which is used as a heavy 
duty field chopper. The addition 
of an auger-blower unit completes 
the machine for forage chopping. 
It is available as a separate unit or 
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as a complete machine. This new 
Schultz Field Chopper mows, 
rakes, chops and loads in one fast 
easy operation. according to the 
manufacturers 

The machine is said to prepare 
any forage crop for silage and to 
handle straw and corn stalks for 
bedding 

The Field Chopper with auge1 
and blower unit removed becomes 
a stalk cutter. It pulverizes corn 
stalks, cotton stalks, bean vines 
potato vines, straw brush or any 
other crop residue and turns it into 
mulch for new seedings. It may 
be used for reclaiming brush land 


Schultz Field Chopper 


as the chopping action is said to 
leave no sharp stubs to puncture 
tires or injure stock 

Hammers can be set to desired 
cutting height—down to ground 
level or up to 6” or more above 
ground. Cutting height is adjusted 
hydraulically or with hand lever 
Cut is 7642 inches wide. Rotor can 
be equipped to make a straight, 
level cut or to contour cut on and 
between hilled up rows 


a 


The Outlook for 
Farm Equipment 


(Continued from page 74) 


With the prospective farm incomes 
of 1955 it appears likely that farm- 
ers will buy about as much farm 
machinery in 1955 as they bought 
in 1954. 

“The index of prices paid by 
farmers for seeds was about 6 per- 
cent lower in 1954 than in 1953. In 
general, a slight decline in prices 
of all seeds is expected in 1955 
However, changes in prices of in- 
dividual seeds will differ widely 
depending upon the supply of the 
particular seed. 

“Prices of pesticides were most- 
ly unchanged from 1953 to 1954, 
and no important changes are indi- 
cated for 1955. 

“Farmers are expected to use a 
little more commercial fertilizer in 
terms of plant nutrients next year 
than they used this year 
Prices of fertilizer are likely to re- 
main unchanged, and supplies are 
expected to be adequate to meet 
anticipated demands.’ 
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New MM Industrial 
Power Unit Announced 


HIGH HORSEPOWER in the range 
from 252 to 290 is provided in the 
new, heavy-duty Minneapolis-Mo- 
line 1600-12A industrial powe! 
init, according to E. A. Henry, 
manager of industrial sales for the 
company of Minneapolis, Minn 
The unit operates with 12 volts on 
either natural or LP gas 

Dual six-cylinder engines of the 
MM 800-6A class, mounted in 
parallel, are geared to a single 
power take-off shaft. Displacement 
is 1600 cubic inches. Bore and 
stroke are 5-5/16" x 6” 

Horsepower ratings are as fol 
lows: 290 at 1300 rpm, and 273 at 
1200 rpm on LP gas; 262 at 1300 
rpm, and 252 at 1200 rpm on 
natural gas 

With high compression for low- 
cost power on big jobs, the new 
unit is designed for use with irri 
gation pumps and other large- 
volume pumping applications, saw 
mills and cotton gins, generato! 
sets, oil field equipment and 
crushers 


The MM 1600-12A is of heavy- 
duty construction and high torque 


at moderate rpm to afford reserve 
capacity for continuous operation 
Aluminum pistons and counte! 
balanced crankshaft improve inter- 
mittent high-speed performance 
and give smooth, fast acceleration 
the manufacturers state 
Separate clutch-engaging levers 
and standard instruments can be 
mounted on either side of the 1600- 
12A. Water-cooled manifolds, and 
the new MM package-type water 
pumps with stainless steel shafts 
and spring-loaded carbon seals are 
standard equipment. Radiator and 
dual fans are supplied on enclosed 
units. Auxiliary pumps are avail- 
able for use with cooling coils 
Counterclockwise rotation of the 
power take-off shaft is standard in 
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George defies anyone to steal our car. He 





chains it toa lamp post with Campbell Chain!” 








Campbell makes safe, dependable chain in a 





full range of sizes and grades to meet every re- 






quirement. Every link is inspected to assure 






long life. Order CAMPBELL CHAIN in the handy 


CAM-PAK you'll save handling costs. Dis- 








play CAMPBELL CHAIN on the eye-catching 





Display Merchandiser— you'll sell more chain. 











Call your wholesaler, or write direct for data 





on the complete Campbell line. 








CAMPBELL CHAIN Comsany 










CAMPBELL 
CHAIN 











Main Office, York, Pa. + West Burlington, lowa 
Portland, Oregon * Sacramento, California 


Mokers of Famous CAMPBELL Lug-Reinforced TIRE CHAINS 









the 1954 production of these 
planned 


rotation 
Front 


with clockwise 
for later production 


take-off is available 


units, 


powel 


To provide adaptability for a 
wide range of applications, where 
power shaft speeds are of majo! 
importance, the 1600-12A is e 
quipped with standard 1 to 1, or 1 
to % gears. Special gears are avail 
able with 1 to 2/3 reduction, and 
l to 1% overdrive. Basing engine 
speed at 1200 rpm, and selecting 


the appropriate gears 
speeds are possible at 
800, or 1800 rpm, according 
manufacturer: 


. 


power shaft 
1200. 


600, 
to the 


Midland Announces New 


Rider Garden Tractor 


A NEW RIDING type garden trac- 


tor is introduced by The Midland 
Co., of South Milwaukee. Wis 
manufacturers of the Dandy Boy 
conventional garden tractors 

The Midland Ride: will be 
available in three h.p. and five 
h.p. models 

Outstanding mechanical fea- 


tures, the manufacturers 


state, in- 








clude aé_ lever-selected gearshift w garden crop work 1 full 
transmission with six forward vision implements, cradle nted 
speeds plus reverse and two speed between front a1 é wheel 
ranges to fit power to the job; full vith oot opera yulch 
geared wheel differential which pick-up and transportati 

provides greater tractor control Official tate that the tractol 
and maneuverability by elimi are priced attractively and will be 
nating ratchets; rear wheel steer available for delivery with a full 
ing to provide a short turnins line of attachments about Janua 
radius and quick response in nai 








Produce More 


with 


TRACTOR MOUNTED 
SIDE DRESSER 


For the apr atic 
of 40 to 3000 Ibs 
f solid fertilize 












t 


[Stare 


$moawenn.et 
LONG GREEN 


Farm-Tested 
Fertilizer 
Distributors 





SERIES 10 
* NITRO-SHOOTER 


A 









SERVICE 


SHARES 






o.ue 


PeRooucr 


Patterns are available for 
practically all plows, listers, 
middlebreakers in No. 1 soft 
center or No. 2 crucible steel 
of the highest quality obtain- 
able. Send today for catalog. 


FULLY 
GUARANTEED 


AS TO QUALITY, 
FIT, AND 
FINISH 





STAR MANUFACTURING COMPANY 


DIVISION OF ILLINOIS IRON & BOLT CO 


CARPENTERSVILLE, ILLINOIS, U.S. A. (EST. 1873 
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The Industry Outl 


Cont e 








Why So Many Dealers Sell 


Multi-Purpose 


Wood's Rotary Cutters 


UNUSUAL PARTS POLIC WE ARE TO BLAM 

Wood's Cutters are built to last nd We feel no | the « 

they ds iongetr il ‘ ai etit ( ul ided ont 

makes I nae rae ‘ 

part fails ne W y ol WE PREPAY FREIGHT ON 
ANY n hine, our attitude WARRANTY REPLACEMENTS 


And we ¢ d cept } 


rg n defective | 





WE DO THE ADVERTISING 

It ‘o af al 
THE CREATION O] 

MER DEMAND IS Ol 


— t r «cs ‘ | } 


er Plote Blade Prote 


) 


Forged, Heat Treated Blade 


Y dealer wi 
Universal Joint Drive Has 50 Horse ' = oon. the 
power Capacity to Handle Lorgest f cut 
Farm Tractor Power 


Triple B’ V-Belt Drive 
Highly Maneuverable in Close Spots 
8 or 15 Wheels 


Overlapping Blades 


. “a 


For More Information, Write, Wire, Or Coll Collect 


WOOD BROTHERS MFG. CO. 


17412 South 4th Street . Oregon, Illinois 
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YOU BUY THE BEST 


FORGED OF #c- S. 


Tractor, Plow and Harrow Clevises—Hay Hooks 
Trailer Hitches—Hitch and Clevis Pins 


EXTRA STRONG . 





















ay 


Instent Locking 


“4 EXTRA TOUGH 





078 


Pin %" or % 





orton Ctwete 2F* 


725 






We" eremeree fre 


3 Sizes Hitches 








whose dealers were able to get 
their inventories into better bal- 
ance this past year have a chance 
to increase their sales to dealers in 
1955 barring any major unfore- 
seen developments. 

The time is fast approaching 
when large scale replacement of 
postwar machines will account for 
a major part of new sales. Early 
postwar models will be 8 to 9 
years old in 1955. Many of these 
have been outmoded by recent de- 
velopments and improvements. 
Major machines, such as combines, 
corn pickers, and hay balers, 
which have a somewhat shorter 
average life than tractors, should 
be the first beneficiaries of this 
large replacement demand. 

Certain segments of our indus- 
try have reason to be quite opti- 
mistic about business in 1955. The 
pump and water systems manu- 
facturers, for example, are look- 
ing forward to a booming yeay be- 
cause of the constantly increasing 
interest in irrigation in many new 
parts of the country. 

Now how about the long-range 
outlook for our industry? The big- 
gest reason for long-range opti- 
mism as I said earlier is the rapid 
growth of population in the United 
States. 

Another important plus factor 
in our long-range outlook is the 
constantly increasing standard of 
living, mot only in the United 
States but all over the world. 

A third plus factor is nothing 
new to any of us. It is the fact that 
agriculture is still and always will 
be the most basic and important 
industry in this or any other 
country. We are important and in- 
dispensable suppliers to that basic 
industry. 

Our responsibility in carrying on 
the tradition handed down to us 
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4 TYPES BIG ORANGE CLEVISES 
14 Numbers Up to 1” Body with 14" Pip 


For Ore Hi-Strength Products 
7+ Reopen Beeps oa Ags 


MIDLAND INDUSTRIES, INC. 
Cedar Rapids, Ia. 












by our predecessors is to continue 
building better equipment to in- 
sure more efficient and timely 
farm production at lower costs and 
with less and less back-breaking 
manual labor. If we do this, and I 
am sure we will, the contribution 
of our industry will be increasing- 
ly important, helpful, and profit- 
able to all of our farmer customers 
and to the general economy all 
over the world. 


4 


New Brillion Shredder Has 
Friction-Slip-Clutch 


A NEW CuT-ALL Rotary Shred- 
der featuring a friction-slip-clutch 
designed to lessen shock and re- 
duce tractor wear has been an- 
nounced by the Brillion Iron 
Works, of Brillion. Wis. 





According to the announcement, 
the new rotary shredder is built to 
do the best job under all condi- 
tions when used to cut brush, clip 
pastures and weeds, and to shred 
all row crops, such as corn and 
cotton. It is designed to handle 
brush up to two inches in diameter 
as well as shred stalks so they can 
be disked back into the soil. 


The new unit is of heavy-duty 
construction with a 3/16-inch steel 
housing. Four reversible cutting 
edges are provided by two upper 
and two lower knives, all of which 
are stopped by the friction-slip- 
clutch action if an obstruction is 
hit. This feature is to eliminate un- 
due shock or loading on the shred- 
der or tractor gears, bearings and 
clutch. 

Other features of the friction- 
slip-clutch pointed out include 
longer blade life and sharper edges 
over a longer period of time. The 
friction clutch is said to assure 
positive operation and to avoid 
unnecessary slippage. 

Because of its complete cutting 
action, state the manufacturers, 
the Cut-A]l rotary shredder is 
helpful in controlling such pests 
as boll weevils and corn borers, 
since the thorough action of the 
blades destroys larvae. 

Its adjustable hitch is to make 
the new shredder easy to hook up 
to any traetor drawbar, with level 
operation maintained. It is con- 
structed to resist pounding of 
heavy trash and brush. A long 
skirt on the housing holds flying 
material and provides an addition- 
al safety feature. A front shield on 
the new unit is also a safety fea- 
ture to keep clods, stones, sticks 
and trash within the confines of 
the housing. The rear housing 
shields are removable if desired. 

The shredder features a P. T. O 
drive with three Blood Bros. 
needle bearing universal joints in- 
stead of two. This additional uni- 
versal joint is to prevent any 
binding or locking of the drive 
shaft on sharp turns, and to elimi- 
nate the danger of damage to the 
drive as well as to the tractor 
gears. 

The gear box includes large, 
heavy-duty hardened bevel gears, 
and Timken tapered roller bear- 
ings. 

The shredder is mounted on 15- 
inch automotive wheels and is 
raised and lowered hydraulically 
with a standard 8-inch stroke ram 
A screw lift for hand operation is 
available also. 

7. 


Morr, Doyle Receive 
Myers Promotions 


CurTIss GINN, Jr., president, F 
E. Myers & Bro. Co., Ashland, 
Ohio, announces that Raymond D 
Morr has been named assistant 
sales manager and Lorin G. Deyle 
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has been appointed service and IH Reduces Price manufacturing and _ distribution 
adjustment manager for the com- of Baler Twine costs anticipated by the company 


pany when it got its new twine mull at 
Joining the company as a terrl- INTERNATIONAL Harvester, Chi- New Orleans in full operation 
tory salesman in 1934, Morr was cago, lll., has reduced the f.o.b He said that the $1.80 repre 
named district manager in 1943 mill price of its baler twine $1.80 ents a cut of 18.4 percent fron 
At the time of his promotion, he per bale, A. J. Peterson, the com the previous price and is the third 
was a district manager for the panys general sales manager, a! baler twine price reduction made 
company’s sales force in Michigan. nounce by the company since mid 1952 
Doyle has been associated with Peterso! aid that the redu when the Korean war caused fibe 
Myers since 1952, and was named tion was made possible because of prices to skyrocket to an all-time 


assistant service manager in 1953 two principal reasor l furtnel!l high. The price ol IH baler twins 
reductio in the price of raw is now $2.40 a bale less than that! 
nik I t the Korean wal at 





° liber trol w! n twine made 








New Ariens Jr. Rotary 
Tiller Enters Market 


THE ARIENS Co., Brillion, Wis 
announces a new rotary tulle 
named the Ariens Jr. According t« 
Clarke Wilson, sales manager, the 
Ariens Jr. prepares the garden fo! 



















IT’S T00 LATE 
TOLOCK |) 
THE BARN 











planting without plowing, discing 
harrowing or spading 

























When 









COMPpectilly Ke, VOU aN lost t t i Tor 









So for that ic make sul rospect under! 










stands how n nh more 


1 Papex 






Papec Hammer Mills offer 
MORE FOR THE MONEY because: 





AND EVERY PAPEC MILL IS GUARANTEED TO OUTGRIND ANY OTHER 
MILL IN THE SAME POWER CLASS. 










with 


tip-toe tiller idling lutcl adjust ' 

if a . 4 Co \ \ ) , Ss \ | | j 
able tubular-steel one-piece Nan : 

dle belt, chain and gear irive 


steel « 


FORAGE HARVESTERS 





HAY CHOPPER-SILO FILLERS 


CROP BLOWERS 





action of the tines. Accessories In 





clude a deflector HAMMER MILLS 






ENSILAGE CUTTERS 


easily attached and an adjustable 


tilling depth regulator wheel 









FEED MIXERS 
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L. H. Schul#z Announces drive is by worm and gear. 
The all steel box has a flared top 
PTO Manure Spreader he ' , 
fully 56 inches wide with bottom 
IN ANNOUNCING the Spread- of box 50 inches wide for easy fill- 
master, a new power-take-off driv- ing with a loader. Hand loading is 
en manure spreader, the L. H said to be easier too, as box is only 
Schultz Manufacturing Co., of 37 inches from the ground 
Rochelle, Ill., points out a number Heavy conveyor slats are 
of advantages found in the spread- mounted on extra-heavy chains 
er. They run close to the sides of the 
The Timken and roller bearing box to assure that the bottom will 
equipped gear box is sealed and be cleaned completely of manure 
has cut steel gears running in oil on every trip. Chain tension may 
Beater shaft is driven by hardened be adjusted without the use of 
cut-steel miter gears. Conveyor! pecial tools. Full length slides 


under the box are to support the 
return chain, prevent sagging and 
avoid catching on _ obstructions. 
Rate of spread is controlled by 
tractor ground speed 

Pyramid shaped teeth on the 
beater-widespread produce a com- 
bined shearing, shredding, spread- 
Ing action 

Main drive, beaters and con- 
veyors are driven by extra heavy 
implement type roller chain. Axle 
spindles have high speed, tapered 
roller bearings of the heavy duty, 
grease sealed type. Wheels take 
tires from 6:70 x 15 to 8:50 x 15 
Single axle may be mounted in 
three different positions to place 
desired load on drawbar Tandem 





axle is available if desired and may 
be installed at any time with only 
four bolts. This extra tandem axle 
is to provide easier hitching, 
smoother riding, double weight 
capacity and to make it unneces 
sary to stop in case of a single flat 
tire 

Capacity of the Spreadmaste1 
may be increased 50 percent by 
use of the 9-inch box extension 
which is available complete with 
top beater. Box extension requires 
use of tandem axle as full loads 
are too heavy to be supported by 
only two tires 








A TIP to Goulds Dealers W. R. C. Smith Publishing Co. 


Department SH-10 
806 Peachtree St., N. E. Renewa 
Atlanta 5, Georgia 


Here’s a Christmas present that 
means years of comfort and 


convenience to a whole family! 


Feature the  Balanced-Flow 


and the other dependable Goulds — 
pumps now! For you, it 
r 
means extra Christmas prof P. O. Box o 
Street and No. 


its this year. 





Cit 
Senece faite, wey, | GOULDS Balanced-Flow JET | : 


Seneca Falls, N.Y. 
for Shallow Wells 


. Firm 








GOoU LDS Water Systems ] Enclosed find $2.00 ] Send bill for $2.00 


Please enter my subscription to SOUTHERN HARDWARE for 3 years. 


New 


State 


Position 
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For fetvy protection, telescoy ciation, annu nvention, Di Texas Hardware & Implement 


f 1 nt Bi é Atlanta Association, annual convention 
Li€ ( iversa ifits . - 4 : : : 
All cl ted } Ga. Secretary, J. F. Pruett Feb. 2. Adolphus a1 
la Y . 2 
. ' R I Drive, M n, G I er Hote Dallas. Secretary 
“yytir , y ’ ’ ry y ’ ? ? vel 
enti —_ ee ere Ray M. Souder, 822 Texas Bank 
gainst damage by readily acceé Bldg. Dallas 2. Texa 
ble shear pins that are easilv ir Mar-Del-Va Farm Equipment 
' _* ture Association, an! nventio! Tri-State Hardware & Imple 
| | ‘ hi ‘ «it 4 










I t Headquarter! Hot ment Association, annual con 
‘ Mme? ‘ \1 Cy _— . hs 6.8 Hi 


W 





Mid-South Farm Equipment Virginia Farm Equipment As 
Association, annu nvenuol sociation, nventior 





+ 


Hot 





R ! R I AC secretary 













CONVENTION DATES 








Farm Equipment Dealers’ Asso- Mississippi Valley Farm Equip 

ciation of the Carolinas, annu ment Association, an! ? Prices of Farm Products 
mvention, Feb. 13-15. Head nt D Hotel J P 

scnuahines Ghenalt iaaiahies tins os Aiden Slightly Lower 

lott N. C. Secretary \ \ W.E. ] 2 Hot t | . 

Chappe 210 Nation Bank Bldgs St. I M 


~ 


on, N. C 


THE INDEX of prices received | 















Deep South Farm Equipment Oklahoma Hardware & Imple 1 average three and one half 
Association, annual! conventior ment Association, ‘ ‘ ‘ | r 
Dec. 2-3, Hotel Jung, Ne Or t ! home 


HT 











One Farmer 
Tells Another 
Just What 
They Need 








To Know... 


SIVMPIRE 


Gecls TILLAGE TOOLS THRIVE ON WORK 
Regardless of Soil Conditions . 

















Fat ippr lage I< I EMPIRI have less 
Dreakage, dO more work irer, taster. | ger because they 
are made of premium qualit higt ardor teel and are scienti 
fically HEAT TREATED by our exclusive Isothermal proce: 
Io assure ir customer r Sweet sn el leet Hoes 
Furrowers, Stee ‘ that take | hment and do a BETTER 
LONGER ilwa ell “EMPIRI huilt product There 
A pattert ror ever uit at f ] 





















It Pays To Heat Treated 

si he ne Treated = —s Bae a 8 
eacy Tem red Specialists in Tillage Tools Since 1840 

a ae CLEVELAND 27, OHIO 1840 11954) 
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Ames Ce 0 

Animal Trap ‘ f At 

Asbestos Textile D 
Ray bestos Man! atta 
Atlantic Steel Co 

Atlas Asbest« ( 

Atlas ‘I k Cor 


Bassick Cx 

Bethlehem Stee ‘¢ 

Blue Co John 

Boker & Co., Inc H 

Bolens Produeta Div 
Food Machinery and 
Chemical Cory 

Bronson Reel Company 

Buch Mfg Cx 

Butler Mfe. ¢ 


Cc 


Oalbar Paint & Varr 
Camillus Cutlery Co 
Campbell Chain Co 
Case Co »_ 
Champion DeArment (¢ 
Cincinnati Ventilating ¢ 
Clark Brothers Bolt ¢ 
Classified Ads 
Clemson Bro Ine 
Cleveland Milis ¢ 


Coal Chemicals Div 


S. Steel Cory 
Coburn Products 
Coleman Comps ny lr 


Colorado Fuel & Iron Cory 
Wickwire Spencer Stee 


Div 

Colt's Mfg. Co 

Columbia Malleable Casti 
Cort 


Colum} 


ana Pump ¢ 
Columbian Rope ( 
Consumers Glue ¢ 
Cooper Mfg. Cx 
Cerning Glass Works 
t Tool Co 


Orescen 

Cross (Cs In W Ww 
Orown Dairy Supply ¢ 
Crucible Steel Compar 
Oy ne Fence Dept. | 


States Steel C 


Davis Company H. B 
Dayton Pump & Mfg. ¢ 
Deere, John 

Deming Company 
Dempster Mill Mfg. ¢ 
Diamond Calk Horses! 
Dieks-Pontius Co 

Dietz Company, R. I 
Draper-Maynard Company 
Dutton-Lainson Co 


94 





F & N Lawt wer 
h lerated Mutua Ir 
& Hdw. Insurances 
Fer son, ir Har 
Fitler ¢ Edwin |! 
Flex-O-Grla 
rl t & Wa ge Mf 
Ford Motor ¢ I'r 
’ ) 
G 
General St W 
1 
( ts-Lombard & ¢ 
i ler, Pa A 
a ert & Ber tt 
iu Pumps 
(;raham & ¢ 
Ki Cot ( 
{ " \é x | VI 
( eT ( 
Griff ( ( W 
( Mi ( " 
H 
Hat n Metal I 
Hanson 8S ( 
Her Mf ( 
Hodell Chain ¢ 
! 
I g-Wa ( 
.aces 
International Har 
| | , 
J 
MI 
K 
Key ! S & 
Kir Hard ( 
L 
ns & Sess 
» P Saw 
Larsor ‘ 4 : ) 
Lave K bt ‘ 
Lew Engit 
Libby Owens, I i ¢ 
Lilliston In ne! 
Linen Thread ¢ 
Lowe Bros. ( 
Lufkin R ( 


Pa 
Pa 

Va 
| r 
P 
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ernational Harvester Farmall and McCormick Disc Harrow with Cr ble LaBelle discs 


LaBelle DISCS 


made by steel specialists 


Its no secret it's the steel counts os 1 the perlormance 
of a disc. That's why | iBelle discs, made by the le ding produces ot tool 


and other fine special stee Is. have becon choice of farmers everywhere 


LaBelle discs | ive just the righ nou! ol toughness and hardness 
for maximum discing eflicienc ! ir edge s s sharp longer 


under anv soil conditions 


You'll have only satisfied customers 1 you sell ‘em LaBelle dises. 


| cteeennnies | 


“6 BM iF 





U- 


“ "ds . 
2 wh /CRUCIBLE| first name in special purpose steels 
54 gears of Fe sttreaéing AGRICULTURAL STEELS 


CRUCIBLE STEEL COMPANY OF AMERICA, GENERAL SALES OFFICES, OLIVER BUILDING, PITTSBURGH, PA 
REZISTAL STAINLESS * REX HIGH SPEED * TOOL * ALLOY © MAX-EL * SPECIAL PURPOSE STEELS 
Canadian Distributor Railway & Power Engineering Corp., Lid 





Y ae 
Z 
“ens 
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FARMERS SAY... 


The surging popularity of Allis-Chalmers CA and 
WD-45 Tractors has been one of the outstanding 
developments of 1954 in the farm equipment industry 

The reason? They're DIFFERENT! 

The farmer, with his shrewd knowledge of values 
and his inborn ability to recognize superiority when 
considering the purchase of farm equipment, has been 
quick to appreciate the inherent differences in Allis- 
Chalmers tractor design. 

What are these differences? There are many, but 
these are outstanding: 


SNAP-COUPLER — the fastest, easiest, most simple method of 
attaching rear-mounted implements. Speeds job change 
overs — saves time and hard work 


TRACTION BOOSTER — the modern system of automaticall, 
increasing traction, as needed, to sustain pulling power in 
heavy going. Permits tractor to do jobs with mounted tools 
that would normally require the weight of a heavier and 


more costly tractor 


POWER-SHIFT WHEELS engine power moves drive wheels in 
or out to exact spacing desired for each and every job. It's 
where 


done in less than five minutes ... safely ... an 


.. without jacks or blocks 


TWO-CLUTCH CONTROL hand clutch stops and starts m« 
tion of tractor, without interrupting or diminishing flow of 
power to power take-off; foot clutch controls all power 


outlets 


MOUNTED IMPLEMENTS designed for the tractor that was 
designed for them. Allis-Chalmers implements fit the tra¢ 
tor... and the tractor fits the implements. Result: corre 
hitching, generous clearance, uncrowded operation, pro 
per weight distribution, superior performance 


Yes, Allis-Chalmers CA and WD-45 Tractors ARE 
different . . . dealers know it, but best of all — ever) 
owner knows it. Just ask one! 


SNAP.COUPLER is an Allis-Chaimers t 






























Snap Secks* 






































Chalk Line 





























e. Ay 


JOHN H. GRAHAM & CO., INC. 
105 DUANE STREET * NEW YORK 8&8, N. Y. 
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for hardest field use... 





International Harvester Farmall Super At 


lift-type disc harrow equipped with Inge 


SW STN are 


Ingersoll DURA- NOTCH Discs 


Just how tough are Dura-Notch discs? To find out, the Tillage 
Machinery Laboratory of the U.S.D.A. dropped a 200-lb. hammer 
right on their edges. Dropped it up to 100 times! From a height of 
40 inches! And not a single Dura-Notch disc broke! 

That’s how tough Dura-Notch discs are. And when they'll take 
that kind of torture, you can be sure they'll stand up in roughest 
field use. 

The secret? Just this—the notches are made by a new and exclusive 
Ingersoll method* that greatly strengthens the notch, gives the dis 
terrific resistance to impact and shock. 

What’s more, Dura-Notch discs are made of Ingersoll’s special Tem 
Cross® steel . . . steel that’s cross-rolled for maximum resistance to 
splitting and curling at the edges, and specially heat-treated for extra 
toughness and resistance to abrasion. 

That’s why Dura-Notch discs are more than a match for hardest ~* Potent Pending 
field use. So for all tillage jobs that call for cut-out discs, specify 


Ingersoll Dura-Notch. gueh -N OTC, 


me 
Lngersoll Products Division 


BORG-WARNER CORPORATION 


310 SOUTH MICHIGAN AVE CHICAGO 4 LLINO! 


Other Agricultural Products Spring Teeth for Harrows and Cultivators; Coil Spring Shanks 


- 7 


SPECIALISTS IN TILLAGE STEELS—-WORLD'S LARGEST MANUFACTURER OF DO »C ds 
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